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Helen Hughes Dulany inspecting the stainless steel service of Enduro, designed by her for Burlington's 
famous new train, “Zephyr”—the first complete stainless steel service made in this country. 


i table service you see here—except teacups 
and glasses—is made of Enduro, the perfected, 


silvery stainless steel, produced only by Republic. 


Smart — modern — non-rusting — long-lived — 
eternally bright—unaffected by the acids in foods— 
is this Enduro table ware, designed and fabricated 
by Enduro stylist Helen Hughes Dulany of Chicago. 


Enduro looks like silver — permanently — yet is 


Licensed under Chemical Foundation 
patents numbers 1,316,817 and |,339,378 


vf 


stronger than carbon steel. Its distinctive proper- 
ties—its utility—its extreme adaptability have made 
its applications almost limitless. It has already 
replaced other materials — and other metals — 
in hundreds of products. Yet new and profitable 
ways of using it are constantly being found. 


Its proper use may help you solve a production 
or a merchandising problem. The Enduro 
story is told in booklet form. May we send it? 


= WORLD'S LARGEST CAPACITY FOR 
STAINLESS STEEL PRODUCTION 
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Washington Bulletin 


WASHINGTON (By Business 


Smooth 
dent Roosevelt wants. 
The "| 
viduals, 
and no particularly bad years are 
wanted. slowly improving condi- 
tions for the average man and 


woman. not sudden return of 


1928 prosperity. 


Business Sits In 

Business is to sit in on government 
discussions of unemployment insur- 
ince plans. Walter C. Teagle heads a 
committee of Secretary Roper’s Busi- 
ess Advisory and Planning Council 
« keep close touch with drafters of 
covernment plans. President Roose- 
vclt, asked if business has been getting 
nto the inner circles of the discussion, 
said he had told the government rep- 
resentatives to see that they did. This 
is one of a number of committees the 
Commerce Department is framing to 
get into the heart of Administration 
policies affecting business before they 
are so Cry stallized that all that is left 
to business is to kick. 

Secretary Roper is taking leadership 
in this policy of encouraging business 
participation. 


Kohler’s Troubles Continue 

Kohler Company still has its strike, 
despite the fact that it held an election 
under National Labor Relations 
Board ruling. But the company union 
won, so Federation of Labor affiliates 
protest that electioneering methods 
were used. The Labor Board works 
to settle the strike as a whole, but if 
this misses it will have to go into 
charges of unfair pressure by Kohler 
sympathizers. It all leads pretty defi- 
nitely to a big push in the next Con- 
gress to “outlaw the company-domi- 
nated union.” This is mot as easy as 
it sounds, for Congress conceivably is 
not yet ready to turn all labor organi- 
zation activities over to the Federation 
of Labor, and the right of men to 
form a plant union would probably 
be held inviolate under the Consti- 
tuuon 


Johnson Hangs Shingle 

Gencral Johnson opens an office as 
advisor to industries in NRA relation- 
‘ips. He probably will not appear 
before NRA himself, as he issued a 
ruling some months ago that ex-ofh- 
cals of NRA should not be received 
4s representatives of the industries 
they had handled when with the or- 
ganization. 


OCTOBE®S 20, 1934 


Week Staff Corres pondents )— 


rradual recovery, with no trace of a boom, is what Presi- 
He would not bring a boom if he could. 
veling off” process applies not only to rich and poor indi- 
but also to fat and lean years. No particularly good years 
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How business sits in nowa- 
days. 


Congress and 


unions. 


How Mr. 


noyed., 


company 


Borah got an- 











Misunderstandings Melt 

Washington feels that its present 
effort to make the gears of govern- 
ment and business enmesh has to click 
in the next month or trouble looms. 
But the Administration is feeling 
pretty good about the response of 
business to its Macedonian cry. The 
White House visits of bigwigs on the 
“truce” plan are turning into disserta- 
tions on differences in terminology 
which realists here say is the chief 
misunderstanding between the New 
Dealers and business. Secretary Wal- 
lace’s book is regarded as an excel- 
lent glossary, but Glenn Frank's 
“America’s Hour of Decision’ seems 
to be the favorite “pony.” 

# 
Still the Houde Case 

The National Labor Relations 
Board scrambled about this week to 
get needed supplementary evidence 
with which to induce the Department 
of Justice to go ahead with prosecu- 
tion of the Houde Engineering Co. 
on ground of its refusal to deal solely 
with labor representatives elected by 
majority rule. The case will finally 
be prosecuted on the basis of the 
“overt act” of refusal to abide by the 
Labor Board ruling, not on the Labor 
Board's ruling itself that the company 
violated article 7-a in the first place. 
Thus the Labor Board will get its case 
prosecuted and the Department of 
Justice will retain its right and power 
to decide what is good law and what 
isn’t. 


Mr. Garrison Departs 
Lloyd Garrison returns to the Uni- 
versity of Wisconsin, although subject 
to recall if he is needed on the Labor 
Relations Board of which he was the 
first chairman. Hardboiled pressmen 
of the capital regret his passing as 


“one of the square shooters” in the 
Administration. As one lady journal- 
ist said, “he never refuses to cut a 
lemon; he may throw it in the garb- 
age afterwards, but he always takes a 
look at its insides.” 


State's Rights Again 

Shades of states rights arise in the 
Supreme Court decision that New 
York cannot boss interstate milk mar- 
keting. Washington wonders whether 
the logical corollary decision will 
come from the august jurists that 
Uncle Sam may not intrastate 
service industries. If so, then Con- 
gress’s job in remodeling NIRA will 
be greatly simplified. 


b« 5S 


Borah and Beets 

Transfer by AAA of 12,000 acres 
of sugar beet allotment from Idaho to 
California stirs Borah’s ire. The im- 
mediately subsequent suggestion that 
Borah intends stump speaking in 
doubtful territory for progressive and 
anti-Administration colleagues appears 
to be a sequel. This would make it 
a most expensive recent farm decision 
for New Dealers. Borah speeches 
still command interest and votes. 


Hog Control Goes On 

Mordecai Ezekiel, economist of 
AAA, tells dietitians only beef and 
pork shortages are sufficient to affect 
average American diet. Next day 
AAA announces it continues the hog- 
corn curtailment program for next 
year. But FERA cattle purchases stop 
this month. 


Kind Words to ABA 

Various explanations why the Presi- 
dent’s advisors do not want his Bank- 
ers’ Association speech broadcast are 
unconvincing. The real fact appears 
to be that his intended conciliatory re- 
marks would make a bad political im- 
pression at the fireside. 


The Veterans Come Back 

The veterans’ convention next 
month already re-arouses Washing- 
ton’s fear of demand for cash bonuses. 
Many state veteran delegations go 
with positive instructions to support 
this. Cynics say that’s a small matter 
as Treasury demands now are meas- 
ured. 


An Olive Branch 

This week’s Chamber of Commerce 
of United States’ reference to Admin- 
istration business policy is pacific, al- 
most conciliatory, toward Roosevelt. 
Evidently radical election forecasts 
are penetrating the chamber’s con- 
sciousness with a growing conviction 
that Roosevelt may prove a most valu- 
able ally for conservatives when Con- 
gress reconvenes. 
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BUSINESS ACTIVITY ‘srk Week = Ago 1929-33 
« ° 0 76.7 
PRODUCTION 
40 - ao Steel Ingot Operation (% of capacity) 22.8 23.6 34 43 
* Building Contracts (F, W. Dodge, daily av’ge, thousands, 4-week basis) $4,612 $4,542 $4,910 $10,443 
* Bituminous Coal (daily average 1,000 tons) “1,173 1,217 943 1,384 
% Electric Power (millions K.W.H.) 1,657 1,659 1,619 1,662 
35| trave 
Total Carloadings (daily average, 1,000 cars) 105 
»1, 10 
*% Miscellaneous & L.C.L. Carloadings (daily average 1,000 cars) 67 4 _ a 
30 3 * Check Payments (outside N. Y. City, millions) $2,946 $3,596 $2,718 $4 424 
* Money in Circulation (daily average, millions) $5,489 $5,477 $5,392 $5,095 
PRICES (Average for the Week) 
Wheat (No. 2, hard winter, Kansas City, bu.) = 
25 Cotton (middling, New York, Ib.) eae oe ~— oe 
Iron and Steel (STEEL, composite, ton) $32.09 . 6.083 ones 
Copper (electrolytic, f.o.b. refinery, Ib.) 0 $32.00 $30.52 $31.50 
20 a All Commodities (Fisher's Index, 1926 100) Gace 6.008 9.076 Gee 
79.1 79.7 72.2 75.8 
FINANCE 
Federal Reserve Credit Ovtstanding (daily average, millions) $2,453 $2,456 $2,468 $1,805 
15 = Loans and Investments, Federal Reserve rep’t’'g member banks (millions) $17,824 $17,811 $16,536 
*% Commercial! Loans, Federal Reserve reporting member banks (millions) $4,759 $4,747 $4,933 
Security Loans, Federal Reserve reporting member banks (miilions) $3,055 $3,047 $3,637 
Brokers’ Loans, N. Y. Federal Reserve rep’t’'g member banks (millions) $725 $725 $781 $2,367 
10 ¥ Stock Prices (average 100 stocks, Herald Tribune) $96.90 +$95.89 $95.92 $126.58 
Bond Prices (Dow, Jones, average 40 bonds) $93.23 *$92.61 $84.73 $88.0 
Interest Rates—Call loans (daily av'ge, renewal) N. Y. Stock Exchange 1% 1% I% 24 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 1-1% 3-1 14% 29 
= Business Failures (Dun and Bradstreet, number) 267 248 257 424 
* Preliminary + Revised * Factor in Basiness Week Index 
re) Se ee eee ee eee eee eee eee ee ee ee ee a a 
BUSINESS 
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The Business Outlook 


BUSINESS again turned to Washington this week for clues to future 


policies, 


but came away somewhat confused. The first impressions 


of the President’s talk with reporters were that the Administration 
was not yet satisfied with the current price level, that it favored 
further increases. The stock market responded with improved ac- 
ivity; cocton cloth buyers poured in orders amounting to 20 million 
yards in one of the most impressive trading days in months. 


‘ However, inflation talk was 
rudely interrupted when Wash- 
ington shifted the emphasis to the 
importance of keeping commodity 
prices in balance on any rise, 
warned that wide fluctuations of 
prices should be curbed; indicated 
that dollar manipulation is to be 
held in reserve. To accentuate 


the inflation denials, the Treasury 
announced a call for redemption 
of nearly $1.9 billions of 41% 
Liberty bonds on April 15 for 
bonds bearing lower interest rates. 


Cut in Hours 

Another important announcement 
from the nation’s capital is embodied 
in the reissuance of the executive 
order cutting hours to 36 - week 
and raising wage rates in the cotton 
garment industry. There is no ques- 
tion but that the industry opposes the 
order now as much as it did when 
it was first proposed in September. 
Labor thinks it will mean the employ- 
ment of some 10,000 additional work- 
ers; retailers look for a 10% increase 
in prices and a possible curtailment in 
sales volume. 


A 30-Hour Law— 

The subject of hours reduction 
found a prominent place on the list 
of resolutions of the A. F. of L. con- 
vention. The federation aims to push 
the 30-hour bill in the next session 
in an effort to solve the unemploy- 
ment problem, admittedly serious. 
Chief question is whether this means 


will secure the ends hoped. 


—Is Not a Remedy 
Business Week made a few calcula- 
tions of its own on this score on the 
basis of the July volume of produc- 
tion. It found that, in the manufac- 
turing industries where the federation 
is directing its heaviest blows, the 6.6 
millions of wage earners now em- 
ployed were working an average of 
only 33.4 hours; to reduce these hours 
‘0 30 would require an additional 
force of less than 750,000, only about 
2 third of the unemployed manufac- 
uring wage earners. These computa- 
Hons take no account of any practical 
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difficulties that might arise in the arbi- 
trary reduction of hours to cut this 
figure. But they suggest that such 
reduction is no solution to the prob- 
lem in manufacturing. 


Check to Volume 

In some 11 industries outside of 
manufacturing which employed 6.8 
millions in 1929 and 5.5 millions last 
July, the possibilities of spreading the 
work are brighter since half of this 
group managed to work more than 40 
hours a week. A careful estimate 
shows that, on a 30-hour basis, room 
could be found for 1.9 millions of ad- 
ditional workers, pushing the employ- 
ment total of these industries 10% 
above their 1929 level. Included are 
wholesale and retail trade, public utili- 
ties, and a few service industries. 

However, the combined increases in 
employment possible under this 
scheme would still be inadequate. The 
saner method, also somewhat incon- 
sistently held by the federation, calls 
for a greater total output of goods. 
The 30-hour week applied throughout 
industry would not result in repro- 
ducing even the 1929 volume of pro- 
duction. 


Steel Buyers Unconvinced 

The steel industry had its fears al- 
layed this week when the Steel Insti- 
tute’s meeting passed off without con- 
sideration of any revision in its pric- 
ing system, and the steel code received 
the official blessing of Donald Rich- 
berg, government representative on 
the steel code authority. However, 
there was no rush of consumers into 
the market. Hopes of lower prices 
seem to have been only dulled. not 
crushed by the NRA policy head's 
statement. Buyers are waiting to see 
if the government will get a 15° cut 
in code prices in its Nov. 2 bidding. 
Meanwhile, consumption of steel is 
going on at a faster clip than produc- 
tion, which still lags for want of or- 
ders from its principal buyers—motor, 
railroad, and construction industries. 


Compliance Problem 
NRA enforcement policies are still 
in the making, though there are indi- 
cations that the Department of Jus- 
tice and the Federal Trade Commis- 


sion are still being considered rather 
than any new agency. The President 
would like to see industry do its own 
policing of chiselers, though experi- 
ence leaves Washington skeptical of 
a satisfactory curbing of code viola- 
tions in this way. 


Watching Labor 

Close watch is being kept on the 
labor situation in the steel and motor 
industries, especially since the A. F. 
of L. agreed to back vertical union 
organization in certain industries 
where craft unionism never got a foot- 
hold. The unwillingness of the De- 
partment of Justice to prosecute in the 
Houde case won't please labor and 
General Motors’ letter to its employees 
defining its interpretation of collective 
bargaining is looked upon by some as 
a defiant gesture to those organizers 
in motor centers who are biding their 
time until new model production gets 
under way. Election returns in the 
steel union soon to be announced will 
give some clue as to the trend of 
leadership there. The steel industry 
would not be surprised if the radical 
rank and file seized control. 


Retail Sales Rise 

Department store sales in September 
rose 27% over August and gained 
4% over last year despite the loss of 
one day's trading this year. Since 
prices stand about 4° higher than a 
year ago, the actual volume of goods 
sold is now on a par with last year, 
and promises to show an increase in 
the current month. Two mail order 
houses reported September sales 27% 
over last year, while 23 varied chain 
store concerns made gains running 
from less than 1% for 5c. and 10c. 
chains to 36° for an auto accessory 
chain. With benefit distributions, and 
crop income reaching seasonal peaks 
in the current weeks, retail distribu- 
tion should expand, particularly in the 
farm states. 


Good for Capital Goods 

Eventually, the capital goods mar- 
kets should feel this improved buying 
power. There are indications that 
1934 has already shaped up consider- 
ably better than 1933 * capital 
goods producers. 

So, while business finds activity in 
the steel, motor, and lumber indus- 
tries slow, textile and shoe production 
and retail trade of all types are point- 
ing upward. Farm implement and 
business equipment makers are look- 
ing forward to 1935 with the feeling 
that the replacement market alone 
should offer a volume of business sur- 
passing the gains already made in 
1934. Present indications put 1934 
farm implement sales 54% ahead of 


1933. 
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A True Story of One Man’s Success 


AS A young man shortly after the 
turn of the century, George Boyd* 
made a discovery that affected his 
entire business career. At that time 
he was secretary to the general agent 
of a Middle Western railroad. This 
agent personally solicited business 
from the large shippers in his area. 

Young Boyd found that by using the 
telephone to follow up these visits, he 
could get much business in addition to 
that obtained by the agent on his per- 
sonal calls. 

His success won him recognition, 
and eventually he was offered the 
position of general sales manager 
of a portland cement company. Here 
he applied the same method with 
profitable results. His salesmen 
visited their customers at frequent 
intervals, but often found them not 
ready to buy at the moment. 

“Daily, systematically, we fol- 
lowed up the salesmen’s personal 
visits in all parts of the territory 
with Long Distance calls from the 
home office,” says Mr. Boyd, “‘and 
found that we could often secure 





enough additional business to 
keep our packing plants going 
constantly.” 

Later Mr. Boyd became vice- 
president of a new cement company. 
In ten years, through the support 
given by telephone selling to the 
salesmen in the field, this concern 
—starting from scratch—developed 
its business to $3,000,000 a year. 

At the present time he is regional 
sales manager for a large coal cor- 
poration. Approximately 60 per 
cent of all sales are made by tele- 
phone from his office; and in the 
territories the salesmen make half 
their sales the same way. Last year 
the business showed its fifth annual 
increase in tonnage since he took 
over the job. 





"In one day 37 telephone 
calls, costing $60, sold 
43 carloads of cement." 











Long Distar 
helped u mcreéa 
fonnage sut 
“There is no question,” he says 
“but that business coming out « 
any territory where you have pe 
sonal solicitation can be increased 
by using Long Distance on! 
planned basis.” 
Executives in many lines of bust 
ness are using Long Distance with 
similar results. 


* This story is based on an unsolicited lett 
in the files of the Bell System. For obvi 
reasons, ‘George Boyd” is not the writer! 
real name. 
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Hours and Wages 


Nut of the welter of apparent contradictory trends, a 
pattern of policy on labor slowly emerges. 


women employees, who get a lower scale, 
have been increased in number dispro 
portionately. The proposed change in 
hourly minima and wage scales ts far 
from being a one-sided proposition, and 
it has, on the other hand, little to do 
with general revisions that may be made 
of other codes 

In this it differs from the cotton gar 
ment wage and hours change, which is 
regarded in Washington as setting two 
important precedents, one the right and 
authority of the President to impose 
changes in codes ‘for the general good,” 
and the other the counter drive, which 
the specified changes in the cotton gar 
ment code labor provisions may presage, 
against union labor's 30-hour-week driv« 
which is impending 

The A. F. of L 
unanimous endorsement of a renewal of 
the drive for a blanket 30-hour week in 
all industry carries warnings of serious 


convention's almos 


te 


ALFRED P. SLOAN—The president of General Motors translates the company’s 


policy on labor problems 
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GM's various divisions in dealing with employees. 
will be fostered in an effort to keep company labor problems at 
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clause), seem destined to draw much 
attention. 

Heretofore, industry has rather liked 
the idea that agitation for the 30-hour 
week might produce a smoke screen, be- 
hind which 7-a might be lost. Now, the 
growing possibility that the 30-hour 
week may get through makes that a less 
pleasant thought. Probably the drive 
apparently begun with the cotton gar- 
ment code revision, to clear up wages 
and hours industry by industry, offers 
one of the best ways of escape from the 
30-hour threat. 


Majority Rule 
Attorney-General’s decision not to 
prosecute in Houde case confirms 
lawyers’ suspicion labor ruling 
won't hold. 


ANNOUNCEMENT that the Department 
of Justice will not start suit against the 
Houde Engineering Co., for the viola- 
tion of Section 7-a which the National 
Labor Relations Board said it had com- 
mitted, has confirmed, to hundreds of 
corporation lawyers, their contention 
that this ruling was not within the 
proper interpretation of NIRA. The au- 
tomobile industry attorneys who leaped 
into a study of the case have said, pri- 
vately, from the first, that the NLRB rul- 
ing would not hold water. 

“Collective bargaining,” under Article 
7-a, obviously needs legislative clarifica 
tion. This, it has been anticipated, may 
be one of industry's worries during the 
first months of the new Congress. If the 
Attorney-General has told the President 
a new law is needed, a message to Con- 
gress may be forthcoming. 

The Houde decision, handed down 
Aug. 30, held that the company had 


failed to negotiate fully with an outside 
union, the chosen representatives of the 
workers. The company had also dealt 
with a company union. “The course 
which we think the statute plainly calls 
for, would be to negotiate . . . with the 
majority group, who would best be able 
to express the desires of the workers.” 
In this ruling, the NLRB held that it 
would not set the kind or size of group 
that might elect its representatives, 
whether by company, plant, or craft, 
that this was a matter for negotiation. 
In the Guide Lamp Co. decision Sept. 4, 
the ruling was that a group elected by 
the sections of the plant where the Metal 
Polishers’ union was concerned should 
be received for bargaining with those 
sections of the plant. In the Columbian 
Steel Tank Co. decision, Oct. 1, the 
NLRB went still further, holding that 
those eligible to vote, even if they re- 
frained from voting, as they did in this 
case, still had to accept the representa- 
tives chosen by those who did vote, be- 
cause these happened to be a majority 
of the eligibles. This has added to the 
confusion. 

This fact stands out: The legal ad- 
visers to government departments and 
agencies have really no right to decide 
any matter of law or its interpretation; 
that rests with the Attorney-General, be- 
cause he alone can initiate legal proceed- 
ings in the name of the United States 
government. 

The order under which NLRB was set 
up stipulated its orders should not be 
subject to review by any executive 
agency. So the Attorney-General has not 
“reviewed” the majority rule decision. 
But “offenders” will not be prosecuted 
until the Department of Justice is con- 
vinced, in its own mind, that it has a 
case, or gets a personnel that will so 
decide. 


Relief from Relief Industry 


Business protests against what might happen in manu- 


facturing by relief workers have been effective. 


But 


what has happened isn’t much to get excited about. 


RELIEF manufacturing operations are 
definitely on the decline. Never of suf- 
ficient promise to warrant the wide- 
spread protests that have descended on 
FERA and state relief administrations, 
actual volume is small and becoming 
smaller as federal and state officials sur- 
render to outraged business sentiment 
or encounter technical complications that 
spoil the show. 

At one time, Harry Hopkins had 
high hopes of employing relief workers 
in processing surplus raw materials for 
their own use. He went so far as to 
propose that FERA underwrite loans by 
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RFC to reopen plants closed by the de- 
pression. Jesse Jones felt, however, that 
it wouldn’t be fair to thrust a new com- 
etitive load on enterprises that have 
-- able to survive. 

FERA set out last July to purchase 
250,000 bales of cotton and a consider- 
able volume of cotton fabrics through 
the usual trade channels to be made up 
into mattresses, comforts, and sheets in 
community workrooms throughout the 
country. For the past year the manufac- 
ture of mattresses from surplus cotton 
has been a favorite relief work project 
in Southern states. When FERA took 
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nounced that the project wou! 

1 million, Specific instructions | 
issued to state relief administrat 
will bring the work to an end inside 
the next 2 or 3 months. FERA has 
chased to date 116,000 bales of cottor ' 
18.2 million yards of mattress ticking 
60 million yards of print good 
covering comforters, 20.5 million yard 
of sheeting, 25.5 million yards of 
and terry toweling. Suppliers 

and cotton fabrics have been r 
purchase an equivalent amount 

ton for replacement. 

Neither bedding manufacture ! 
other manufacturing and processing op 
erations comprise a centralize 1 program 
directed from Washington. FIERA has 
favored such work projects but insists 
that no strings are attached to its allot- 
ment of relief funds, that state relict 
administrations literally are permitted 
to choose the methods of relief to whica 
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ing somewhat broader in nature, if not 
in volume. Because the objective is to 
make such families self-sustaining, these 
projects impinge on agriculture as much 
as, Or more than, on industry. Such proj- 
ects are few in number to date. Two set 
tlements, Red House near Charleston, 
W. Va., and Wood Lake in Trinity 
county, Texas, have been widely pub 
licized because they have become tangi 
ble. Wood Lake is a community of ex 
white collar workers with a farm back 
ground organized as a cooperative under 
the auspices of the Texas ERA. Th 
hand-picked residents were paid regular 
wages in construction of their ne 
homes and will pay for them either out 
of wages earned in urban employment 
or from their pro rata share of the 
/ community's produce 
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Why Wheat Went Sour 


Grain men blame wheat price break in face of “‘ideal” 
market conditions on disruption of trading methods by 


government regulation. 


SOMETHING has gone decidedly wrong 
with the marketing of this year’s wheat 
crop. A nice balance between supply 
and demand that resulted partly from 
crop curtailment under international 
agreement, but more directly from wide 
spread drought throughout the Northern 
hemisphere, has aot been properly trans- 
lated into price advances, according to 
the best opinion in the grain trade. 
Recently world wheat prices went into 
a nose dive regardless of the improved 
statistical position of the commodity 
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JUSTICE UNDER LAW”—As its new home nears completion on the 


S. Supreme Court prepares to leave the Capitol building. 


Liverpool prices dropped 22¢ between 
mid-August and the first of October 
Winnipeg prices, although supported by 
the government pool, dropped 20¢ - 
bu Our domesti prices, presuma rly 
isolated from world influences, cancelled 
14¢ of the late 
dollar wheat disappeared from the board 
for a time. 

Domestically the situation is not criti 
cal. More than half the United States 
crop has moved to market, and more of 
it has been hedged at higher prices than 
currently prevail. There is vital interest 
in the world situation for wheat, how 
ever, particularly if the foreign market 

to be recovered for the American 
armer. Secretary of Agriculture Wal 
ace keeps this problem before the pub 
lic by occasional reiteration of the opin 
ion that United States wheat must even 
tually seek world levels. If the almost 
precise balance between supply and de 
mand now prevailing is not bringing 
world price recoveries, future price pos 
sibilities become more uncertain 

Wheat Accord Imperiled 

The continuance of the international 
agreement among world wheat pro 
ducers is very much in doubt, and there 
are possibilities of a return to unr 
stricted acreage and production if th 
benefits accruing from mutual sacrifices 
of production this year 2re not capital 
ized for better price returns. 

The immediate price problem is ex 
tremely serious to Canada, our best ex 
port customer. She must decide whether 
to stick to relatively high prices for the 
benefit of her Prairie Provinces in the 
belief that the world will eventually 


summer advance and 
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come to her, or to mect the competition 
and start moving her crop. Wheat is 
coming from Canadian farms at the rate 
of 3 million bu. daily but, so far in the 
new crop year, Canada has been export- 
ing at the rate of only 4 million bu. 
daily. Argentina and Australia are go- 
ing ahead marketing their old crops at 
sacrifice prices and, with good crops 
coming to harvest within 2 months, they 
may leave Canada only the demand be- 
yond their supplies. 
The Mathematics of It 

The grain trade employs a short-cut 
method to indicate how nearly world 
supplies of wheat equal prospective de- 
mand. First the United States is set 
down as almost strictly on a domestic 
basis and consequently eliminated from 
the world picture. A production here of 
500 million bu., plus some 270 million 
bu. carry-in from the old crop at Aug. 1, 
gives a supply of 770 million bu. Do- 
mestic consumption is expected to re- 
quire around 650 million bu., the use of 
wheat for livestock feed in areas where 
coarse grain is deficient being depended 
upon to more than counteract any re- 
striction on bread eating because of 
higher prices. There will be minimum 
exports, mostly as flour, and a carryover 
into 1935-36 crop year of possibly 100 
to 120 million bushels. 

The net import requirements above 
local production of the United King- 
dom, Continental Europe and the Ori- 
ent have been eed as high as 600 
million bu., but imports so far in the 
new crop year have run behind this fig- 
ure and the estimate is generally revised 
downward to around 540 million bu. 

Supplies, representing the net export- 
able surpluses of major producing na- 
tions above their own consumption and 
seed requirements, are made up as fol- 
lows: Canada, 330 million bu.; Argen- 
tina, 216 million; Australia, 128 mil- 
lion; France, Russia, the Danubian and 
other European wheat exporters, 24 mil- 
lion. The total comes to 698 million bu 

Ideal Carryover 
The comparison between 698 million 
bu. supplies and 540 million bu. re- 
uirements indicates that one or more of 
the major producers will be holding 
some 160 million bu. after the world 
has been supplied. But this compares 
with 400 million bu. left over from the 
1933-34 crop, and approaches the ideal. 

In the face of this, fantastic stories 
of international pools and conspiracies 
have been volunteered to explain this 
world price situation which climaxed in 
a wide-open break recently. The matter- 
of-fact explanation of veteran grain 
men is hardly less fantastic in its dis- 
closure of tragi-comic errors that have 
contrived to frustrate wheat-producing 
nations in their attempt to get better 
prices. 

According to men who move the 
bread grain from farm to flour mills of 
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the world, Great Britain and Europe 
were apprehensive of the close supply 
situation and were about ready to enter 
the market as active bidders in early 
August when the drought scare was at, 
its height. indecision deterred them just 
long enough, however. By the first of 
September local crops began coming to 
market and took the edge off the de- 
mand. 

Speculative interests had not delayed, 
however, and this year, in contrast to 
their usual custom, the speculators in 
England and Europe bought actual 
grain. It began appearing for delivery 
and cargoes in transit required destina- 
tion orders. Caught in this vulnerable 
position, there was nothing for the spec- 
ulators to do but dump their grain at 
whatever prices were available. Many 
evidently attempted to hedge their losses 
by sales on the government-supported 
Canadian market, creating the pressure 
apparent in Winnipeg at the first of 
October. 

No Cushion This Time 

There is a note of chagrin in the grain 
merchant's voice at this point in the 
recital because he feels that the United 
States market failed, for causes beyond 
its control, to cushion world prices. 

Ordinarily, the European speculator, 
instead of buying actual wheat, would 
have contracted for futures on the Chi- 
cago Board of Trade. If momentarily 
denied the opportunity to sell advan- 
tageously, he would merely have closed 
expiring options and taken a more dis- 
tant position. It is felt that the strong 
domestic grain situation would have per- 
mitted such switching with far less re- 
percussion than that from dumping of 
actual grain in European millers’ hands. 

But the European trader feels that he 
has been barred from the American 
market by regulations and margin re- 
quirements. The government has made 
it mandatory upon grain commission 
houses to obtain 11¢ per bu. margin on 
future transactions. This was designed 
as a protection to individua!s in this 
country and was expected to be a stabil- 
izing factor. In this country, however, 
there is a great body of individual spec- 


ulators without actual connection with | 


the grain trade. The European specu- 
lator in grains is a member of the trade. 
He is customarily extended a line of 
credit by the commission house for the 
full amount of his initial commitment. 
If prices decline he daily makes good 
the deficiency between the market value 
of his contract and the original credit 
extension. 
Out of Chicago 

The contrasting system of heavy mar- 
gins and the obligation to maintain them 
constantly has been resented abroad to 
the point where members of the trade 
there have simply withdrawn from the 
Chicago market. As events developed 
the wheat-consuming nations are the 


beneficiaries of this disrupt: 
tional marketing methods a 
ducing nations are paying t 
There is confidence in th 
that.price trends will tend 
the pressure of new crops 
market in Europe and Nor 
subsides. At the moment th 
pects in Argentina and A 
favorable and that is a furt 
ment to price advances but i: 
the critical season is at hand 
“crop scare’ season that cor 
late June and July. The 
immediate price question lies 
sion Canada makes between 
current prices or lowering t 
its share of immediate expo: 


Buying Out Farmers 


Government is getting submar. 


ginal land in large tracts under 
policy that bars price-boosting. 


News that the government 
to spend some of the $25 
PWA money allotted to it | 
chase of submarginal farms | 
a picture of AAA men cha 


marginal farmers here, ther 
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FAVORED STATES—Where $2°! millions 
of cotton, wheat, tobacco, and corn-hot 
cash went last year; where $455 milli 
more will go next year—a partial exple 
nation of those retail sales surprises ® 
the South and West. 
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International News 


TELESCOPIC “EYE”—The biggest solid piece of glass ever cast is removed 


from the oven where it has been cooling for 6 months. 


Made by Corning Glass 


Works for the California Institute of Technology, it is 17 feet wide, 27 inches 


thick, weighs 20 tons. 


Fear of minor defects caused its premature removal from 


even to make way for the pouring of another disc. 


tt 


eing from real estate men 
ywhere. It isn’t like that. Even the 
of secrecy to keep the real estate 

n off the scent is just talk. 

Washington explains that first pur 
hases are being made in pre-selected 
solid tracts at points where state or local 

thorities advise the federal buyers that 
such tracts now being farmed are being 

elessly farmed and should be taken 
tof production. No secrecy is sought 
since, according to Ernst H. Wiecking, 
charge of AAA land policy, “If 
prices asked for the land are unreason- 
able, the government just won't buy and 

t real estate operators enter the picture, 

government cannot be interested.” 
And if the bulk of the landholders don't 
want to leave, then there is no point 
n buying. This is a relief proposition 
instance. 

Land is now being bought in the 
Dakotas, Montana, the South and the 
Far West. Most of it is coming in at 
about $5 an acre. Tracts purchased will 
be turned into parks, reforested, used 

preserves. Some may go back 
to the states for maintenance. 
Where the Farmers Go 

Relicf Administrator Hopkins finds 

ost of the submarginal farmers 
1 chance to sell have ideas of 
about where they are going. 
the others are already on relief 
get relief jobs or loans to 
r land. In land bought for re- 
N purposes, some residents 
where they are, work for the 
service. 
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Broken Slate 


Progressive element of American 
Bankers Association picks Tom 
K. Smith for line of succession. 

Bankers 


held in 
important 


On the eve of the American 
Association convention, to be 
Washington Oct. 22-26, an 

change was made in the slate of candi- 
dates for office next year. The name of 
Tom K. Smith, president of the Boat- 
men’s National Bank of St. Louis, was 
inserted on the ticket for second vice- 
president. After the custom of succes- 
sion in office in A.B.A., Mr. Smith is 
now in line for the 1936-37 presidency 


Gas Price Cuts 


His idition to the 

tor the progressive men 
are taking a tip from the 
the Investment Bankers Associatior 
The 1.B.A. vegetated for a number of 


years 


experience ol 


tion but W 


under indifferent direc 
startlingly revitalized under the pres 
Christie, ]1 
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dency of the late Robert | 
Read & Co p 
Mr 


c 
blood in the investment field 
, 


Dillon urtner, who 
sented new 
rust as Mr 
Smith does in commercial banking 
New to Banking 

Mr. Smith is new to banking and the 
A.B.A. He formerly a bond man 
partner in the St. Louis firm of Kaut 
man, Smith, & Emmert, a municipal 
bond Drafted the Boat 
men's he has done a job there that at 
tracted attention. He has publ! 
prominence, an importance 
national affairs. Such a figure 
sought by the forward-looking faction in 
the association as a means of attracting 


in ottice Christic repr 


was 


hous¢ into 
wide 
In CiVic ind 


has bx en 


favorable public attention to the ban} 
ing fraternity 

In accordance with the succession sys 
tem, Rudolph S. Hecht, chairman of th 
board of the Hibernia National Bank 
New Orleans, first vice-president of th 
association, is slated for the presidency 
next year. He succeeds Francis M. Law 
president of the First National Bank of 
Houston. In like manner, Robert \ 
Fleming, president of the Riggs Na 
tional Bank, Washington, D. ¢ 
second vice-president, is scheduled to 


now 


step up to the position of senior vic 
president 

The highlight of the convention pro 
gram comes Oct. 24, when President 
Roosevelt addresses the bankers. Th 
meeting has been turned over almost 
entirely to government officials including 
Secretary Morgenthau, Chairman Jones 
of the RFC, and Chairman Crowley of 
FDIC This has interest in 
the meeting because of the relation of 
banking to the government's financing 
problems. 


increased 


Weakened crude control threatens crude prices, has 
already brought a gasoline price war. 


THE rising tide of illegal oil, coinciding 
with the seasonal decline of the gaso- 
line market, has started a wave of price 
cutting at the service stations This 
week, the wave swept over the rich East- 
ern markets, lapped at the doorsteps of 
the big companies. 

New Jersey residents bought their 
week-end gasoline at prices 4¢ to 6¢ 
below what it cost them a week ago 
Price cuts in Baltimore and Richmond 
have averaged one a day, total over 5¢ 
a gallon. New England and the Mid- 


West have enjoyed lower prices for 
some time; even New York has had a 
small cut. 

Crude prices cannot stand such reduc 
tion much longer without breaking 
The situation is already strained by 
abandonment of the plans for buying 
up distress oil and gas, by the steady 
legal weakening of the code enforce 
ment activities. 

Most hopeful note is announcement 
by Administrator Ickes of more rigid 
enforcement, but that has been threat- 


9 








ened before. Coincident with this latest 
promise was admission that federal 
agents have been chased off East Texas 
fields by armed guards. 

L. B. Martineau, Jr., assistant to the 
Attorney-General in charge of oil mat- 
ters, has been sent to East Texas to build 
up enforcement. The split tax—by 


which the federals aim to catch the oil 


Paris Models 


American automobile makers, thinking over knee ac- 
tions and rear engines, find food for thought in the 
radical developments displayed at the Paris Show. 


PARIS (5 pe t ial Corre sponde NCE )— 
American automobile manufacturers, 
like American apparel makers, watch 
the Paris openings. They don’t sew 
labels on the back of the front seat 
certifying French inspiration, they don’t 
copy Paris creations, but they do weigh 
the reactions to the developments of 
the foreign car makers. 

Many a sound American sales point 
started as a radical departure in foreign 
car design. Independent wheel spring- 
ing, for instance, was old in Europe 
when it was new in America. The dash- 
ing lines now visible on Woodward and 
Fifth Avenues have been seen on the 
Champs Elysées for years. Free-wheel- 
ing is another foreign-born idea natural- 
ized here. 
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PARIS AUTO SHOW—Enropean motor makers display their wares in the big 


bootleggers as they did the liquorleggers 

has not had a real trial, but it will 
take a Supreme Court decision and 
probably further Congressional action 
to get the authority the situation de- 
mands. 

Gasoline prices—and probably crude 
prices—are likely to go lower before 
they go higher. 


This year, with Detroit arguing over 
coil springs and leaf springs, rear en- 
gines and streamlines, the Paris Auto- 
mobile Show has special and more im- 
médiate significance. Business Week's 
Paris correspondent has therefore cov- 
ered it in greater detail, with closer 
attention to the developments which 
are likely to cross the water. 

Paris always takes its motor show 
seriously; all the great makers of Eu- 
rope display their latest models, their 
most advanced ideas; the President of 
France, himself, finds time to attend. 

This year’s display has its full ae 
of ideas and developments. Trends of 
greatest interest to American manufac- 
turers and suppliers are those to more 
complete streamlining, to automatic 


Aeme 


show that sets the pace in new trends and designs on the Continent. 
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gear-shifting, to engines in t! 
driving wheels in the front 
New Citroén models {| 
front-wheel drive which has | 
market since March. Q, 
front-drive Citroéns have 
since then. Engine, clutch 
mission are all ahead of the 
ing a compact unit under 
Power is transmitted dir 
front wheels by short shafts 
cial universal joints. Elimir 
long drive shaft to the r 
very low car with ample 
ance, lower—probably—+t! 
production car. 
Chassis-less Cars 

These cars have no cha 
body forming the structura 
carrying the weight of th 
7 h.p. model, which has | 
road for 6 months, has prov 
ful, and strong enough to 
powerful 9 h.p. engine. A la: 
is rated at 11 hp. The pr 
line, displayed at the show 
on the market in January 
h.p. V-8 which will sell | 
francs im comparison wit! 
V-8 at 35,000 francs 

The Citroén V-8 has hydr 
front-drive, streamline desigr 
lights moulded into the fer 
pendent wheel springing 
wheels. Frameless, the 
within a kind of tubular 
stamped with the body. 

Another car which attract 
able attention was the new 
built in Czechoslovakia by a | 
the Skoda Works. In appea 
makes even Mr. Chrysler's A 
seem conservative. The hea 
fenders are moulded into 
smoothly; the windshield s! 
sharply at about 45 degre« 
slopes swiftly down, its sn 
broken by wind scoops 
louvres for the air-cooled er 
is in the rear. 

Cooler Wheels 

Power is delivered direct 
wheels without universal joint 
ers in the wind scoops aid 
the 60 h.p. (developed) 
motor. Under the hood in 
the gasoline tank, the battery 
wheels. All wheels, incident 
of magnesium alloy, 40% li; 
aluminum and capable of q 
sipating road heat. The int: 
motor in the rear and accesso! 
front, is exceptionally roo: 
speed is in the neighborho: 
m.p.h. 

The Mercedes Benz 8 h.p 
car is another rear-engined 
car, however, completely re’ 
conventional design by driving 
the front wheels. Again th« 
chassis, as such, the car be 
around a tubular backbone runn 
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Burroughs 
TYPEWRITER 


ELECTRIC CARRIAGE 
RETURN 


“touch typing” 
complete 


Touch the “Carriage Return Key” 
on a Burroughs Electric Carriage 
Typewriter—the carriage instantly 
returns to starting point, or to any 
predetermined intermediate point 
—and the paper spaces up auto- 
matically. The operator's hand 
does not leave the touch position 
to return the carriage—there is no 
interruption in rhythm, speed or 
ease of typing. Shifting for capitals 
is also electric. The size, shape 
and keytouch of this new machine 
are like other Burroughs Standard 
Typewriters. For a demonstration, 
phone the local Burroughs office. 
Write for free, descriptive booklet. 


Typewriter Division 


BURROUGHS ADDING MACHINE COMPANY 


DETROIT, MICHIGAN 
ACCOUNTING, CALCULATING AND ADDING MACHINES * CASH REGISTERS * POSTURE CHAIRS © SUPPLIES 


OCTOBER 20, 1934 il 






























the rear to the front axle. 


streamlining is advanced. 


awkward contraptions. 


at the rear. 
automatically, too, in a few seconds. 


builders, Chenard & Walcker, 
Licorne, and Salmson. 
planetary gear controlled from the steer- 
ing wheel by a switch. The usual clutch 
is used only in starting the car in first. 

Americans in Paris are of course im- 
pressed by the sweeping lines, the dar- 
ing designs of the new foreign cars, 
but the minor ingenuities also delight 
them. One gentleman, who had 
wrestled with carpets, floor boards, and 
trap doors in order to check the storage 
battery, was most impressed by the 
simple logic of the Citroén which 
places the battery high on the dash, 
right under the hood where it can be 
inspected without disturbance whenever 
the oil is checked or the radiator filled. 
Which is an idea for Detroit. 
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Field’s Goes Afield 


Chicago store’s move to garment 
center is seen as forerunner of 
further expansion. 








CHICAGO'S own Marshall Field & Co., 
working through its wholesale division, 
is going after dress business in a big 
way beginning Nov. 1. But that activity 
will not center in Chicago. Designing 
studios, sales and stockrooms are being 
established in the heart of New York's 
garment district, where style experts, 
fabrics, accessories, experienced workers 
are always available and where new 
styles and designs can be “tried out" on 
a constant procession of buyers. Only 
fully approved numbers will be included 
in the regular Marshall Field line. Once 
approved, samples of new items will be 
rushed to Chicago for faster and more 
efhcient service to Mid-Western buyers. 

Those who keep watch on the big 
Chicago store claim that spreading into 
the dress field on so broad a scale is 
merely one step in a general revamping. 
They mention the recent reorganization 
of the company’s entire corporate struc- 
ture, by which important manufacturing 
and merchandising subsidiaries ceased to 
function under separate corporate char- 
ters and were placed under the blanket 
of the Illinois corporation. And they 
cite as significant in its own small way 
the recent installation of escalators at 


































Again 


Peugeot exhibits a convertible car 
which should be of considerable interest 
to American manufacturers who have 
shied away from sliding roofs, and 
whose convertible cars have always been 
In the Peugeot, 
pushing a button causes the whole top 
to slide back, disappearing into the body 
The top may be closed 

One of the outstanding displays was 
the new Cotal gear shift, which has 


been adopted by 4 French automobile 


This is a double 


State Street over what has been reported 
as executive prejudices against these 
modern aids to bigger sales volume. 

There are some prophets who even 
predict that Fieid’s ts tikeiy to acquire 
more retail sales volume by picking up 
some already established stores outside 
of metropolitan Chicago. 


Retail Union 


Would put all kinds of «sto, 
gether in Retailers Counc! 


* lo 


RETAILERS of every type and si: 
every line are to be urged to joi 
tailers National Council now 
juvenated under the leadershi 
Paul H. Nystrom, president 
Limited Price Variety Stores As 

National unity has been cons; 
absent from the country’s larg: 
class of business. The only imp 
ganizations in retailing repres 
vidual, often conflicting, bs 
hardware, dry goods, shoes, 
furniture, etc. When enact: 
NIRA called for the formulat 
code for the retail trade, 8 natio: 
ciations did a cooperative pinc! 
job for the national organizat 
should have represented the majority of 
the 14 million stores affected 

The committee working on 
ganization of the Retailers N 
Council is preparing plans that « 
vide suitable representation for rctailers 
in all lines, and particularly ¢ 
small, previously unattached 
pendents a voice. 

Details are to be announced at 
ing of the council, to be held in \\ 
ington concurrently with the No 
meeting of the National Retail | 
Authority. 


Fish Fast 


For a novelty, the buyers instead 
of the workers strike, and New 
York City goes short of fish. 


BuYERS, not workers, struck this week 
in New York. Fulton Market Fish 
Mongers’ Association, century-old sur- 
vivor of a thousand mere labor troubles, 
survivor also of a century's flux of ideas 
in the selling of sea food, admitted to 
Markets Commissioner William  Fel- 
lowes Morgan that a new order threat- 
ened its mild tyranny and stern rule. 

At Fulton Market there are commis- 
sion merchants, operating on a 124% 
consignment basis, who are at the same 
time wholesalers of fish to the 900-odd 
specialized fish retail stores of the city 

lus all the other buyers. These other 
Cent important, represent a trade that 
flows uptown into great hotels, gaudy 
restaurants, exclusive clubs, and even 
into the well sanitized cedar-wooded 
bins of retailers to Park and Fifth Ave- 
nue credit accounts. 

In Greater New York, 3 retailer asso- 
ciations dominate. Their names and in- 
corporated status are brief but obscure, 
but in reality they represent the Italians 
(Catholic fish fasters) ; Jews (Holy Day 
and ritual flesh-eating observers) ; and 
just plain Protestants or indifferents. 

The Italians and the Jews told the 
Fish Mongers’ Association that hence- 
forth and forever, it must not only lower 
its wholesale prices, but forever cease 
and desist from selling to: 

A. The tremendous hotel, restaurant, 
and club fish supply houses, buying at 
dock, retailing virtually; 

B. Certain chain stores, unspecified ; 

C. And still more certain large, pros- 
perous, ancient retailers, of glass-encased 
and marble-countered merchandising 
tradition, Murray Hill, and the other 6 
aristocratic mountains of Manhattan. 

Market Commissioner Morgan, Har- 
vardian, and public-spirited La Guardian, 
thundered at them through translators 
about the misdemeanor that it is to com- 
mercially conspire within the state, of 
the felony that it may (or may not) be 
to Sherman-law-wise conspire in re- 
straint of interstate commerce. There 
was no response, no disrepect. But 400 
plain-clothes men, perhaps sent by La 
Guardia to friend Morgan, protected 
400 wholesale booths against kerosene 
sprinkling. For a few days, at least, 
mighty Manhattan may have to fish-fast. 


Better Street Cars 


Transit companies, getting more 
revenue from heavier traflic. will 
buy equipment this year. 


TRANSIT officials’ interest in 
street cars displayed during th¢ 
vention in Cleveland was not 
esthetic, not merely a natural d 
keep abreast of what is newest 
field; companies have reached ¢! 
where it will be necessary this 
buy equipment to replace obsolct 
Increased trafic which nearly 
them report makes this necessary 
revenue makes it possible. 

First evidence that the cr 
transit men who rode the new 
Cleveland were not merely « 
the request of the ¢ apital Trar 
Washington, D. C., for pric: 
manufacturers on 12 to 20 n 
which will embody approximat 
operating characteristics of the 
designs, but be simplified so as t 
the cost down. 

That, by the way, summed up ' 
eral reaction of the industry to t 
models. They were interested 1 
buses, too, and a substantial nun 
orders were placed after inspect 
38 motor buses and 2 trolley bus 
display. 
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O ONE ever built a truck tire 
like this before! Truckers 

everywhere had been complaining 
that their tires went to pieces in the 
sidewall. 80% of premature fail- 
ures occurred in the sidewall ‘‘Fail- 
ure Zone.” 
Goodrich engineers rolled up their 
shirt sleeves—went to work. They 
built an utterly different kind of 
truck tire. A tire with Triple Pro- 
tection in the sidewall. 
Laboratory tests were startling! 
Road tests made old-time tire men 
blink their eyes. Here’s what hap- 
pened: 
Many tires were built, half of each 
with ordinary construction, half 
with the new Triple Protection. 
Mounted on heavily loaded trucks, 
these tires were given the ride of 
their lives. Day after day over 
rough, bumpy roads—hundreds of 
miles—thousands, Every tire was 


Coodrich 4 


OCTOBER 20, 1934 


Get this new tire... proved safer 
from “Failure Zone” Blow-outs 


run until it failed. Every tire failed 
in the sidewall. Every tire failed in 
the half made the ordinary way! 
Not a single break occurred in the 
sections having Triple Protection! 
That’s the kind of tire you need to 
avoid delayed deliveries, lost time 
and big repair bills. Here are the 
three features that make these sav- 
ings possible: 

PLY FLEX —a new, tough, sturdy rubber 

material with greater resistance to stretch. 

A layer of Plyflex in the sidewall distributes 
stresses and strains prevents ply separation 
checks local weakness. 

PLY-LOCK—the new Goodrich way ot 

locking the plies about the bead. Anchoring 

them in place. Positive protection against the 
short plies tearing loose above the bead. 

100, FULL-FLOATING CORD—Each cord 
3 is surrounded by rubber. With ordinary cross- 

woven fabric, when the cords touch eac 


other, they rub—get hotr—break. In Silvertowns, 


there are no cross cords. No friction. 

No Extra Cost 
Why take chances when—at no 
extra cost—you can secure Triple 
Protected Silvertowns? See your 
Goodrich truck tire dealer today. 


(Pro 


NOT ONE SIDEWALL FAILURE 
MIH TRIPLE PROTECTED SILVERTOWNS 





ORDINARY CONSTRUCTION 
BROKE DOWN, NOT ONE 


WE TESTED DOZENS 
OF TRUCK TIRES. 





TRIPLE PROTECTED 
SIDEWALL FAILED ! 





ONLY GOODRICH 
GIVES YOU THIS 
3-WAY PROTECTION 








FREE! “2 


A copy of the Silvertown Safety 
Manual for Truck Operators is 


yours for the asking. How to 
cut accidents. How to win free 
Safety Awards. Save money 


Write Department T-155, The 
B. F. Geedrich Ceo., Akron, Ohio. 








tt Silvertowns 
FOR TRUCKS AND BUSES 
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Business Week 


BUSINESS AS USUAL—When a pretty girl is an amateur typewriting champion, 


it’s a business picture. 
and the 3lst National Business Show. 


Business Show 


So—presenting Miss Remo Poulsen of Waterbury, Conn., 
Record: 160 words a minute. 


Office equipment concerns exhibit new aids to business. 
“Biggest show ever” looks like happy augury. 


WHEN business men came away from 
the thirty-first National Business Show 
in the New York Port Authority Build- 
ing’s Commerce Hall this week they 
carried with them the assurance that 
when business really starts to go places 
it will be dressed to the nines for the 
occasion. Office equipment manufac- 
turers had evidently come to the show 
with the conviction that business was 
going places right away. They filled up 
40% more floor space than ever before. 
Challenge Met 

Displays indicated clearly how the de- 
pression years have challenged the in- 
genuity and invention of the office 
equipment industry and how the chal- 
lenge has been met with aids to busi- 
ness efhiciency and devices serving to 
speed up office work and cut costs. This 
year, like previous years, brought to the 
Business Show fresh results of engineer- 
ing and research to encourage the sales 
departments and the customers. This 
year, unlike most recent years, there was 
also talk of impending price increases in 
the office equipment field, with type- 
writers starting the procession. 

Typewriters came to the show with 
new nent and new speed records. A 
new Royal, the silent L. C. Smith, Bur- 
roughs electric carriage return machine, 
International Business Machines’ Elec- 
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tomatic, the Remingtons, and the Under- 
woods were on hand for the hands of 
the stenographic virtuosi whose finger- 
dances are stock features of the show. 
They were supported as usual by dupli- 
cators and files galore, by modernized 
dictating machines that made you wish 
you could junk the old one. 

Perhaps the most dramatically inter- 
esting machines for those who follow 
office equipment closely were IBM's 
new proof machine for banks and Rem- 
ington Rand's centra: records control. 

To the new proof machine—product 
of years of research, development, and 
tests by International Business Machines 

go bunches of checks. The operator 
runs an adding mechanism with her 
right hand. Her left controls 24 sorting 
keys for alphabetical divisions, clearing- 
house member banks, and other classifi- 
cations. After recording the amount on 
each check, she presses one of the 24 
keys and drops the check ia a slot. The 
checks come out sorted in 24 bundles. 
Twenty-five adding machine tapes give 
listings and totals for the bundles. A 
master tape gives a complete listing with 
code designation opposite the amount. 

Central records control is the final 
development of retail store work that 
M.I.T. Professor L. F. Woodruff started 
years ago. A test installation has been 


used since 1930 at Kaufma; 
ment store in Pittsburgh. |: 
bination of the principles 
telephone, punch card ac: 
other devices. When a sal 
salesperson puts into a ma 
detached from the product s 
person's card, and either a ¢ 
or a charge customer's tol 
matically sales are electrica 
to a central office where tal 
chines run off every needed 

Burroughs brought an i: 
adding machines—an adc 
accumulating registers, eac! 
by its own motor bar. Th« 
for register selection permits 
classes of related figures, suc 
new balances, cost and s 
quantity and value, etc., ar 
independent listings and tot 

The “Century” Influcince 

The Century of Progress | 
hibit has affected all shows 
Cash Register Co.'s three-q 
block of vividly lighted b 
containing equipment beari: 
particular problem, would gx 
anywhere. The Burroughs 
graph, International Business 
Remington Rand, Monroe, | 
and Underwood-Elliott Fis! 
all went to new highs in desi; 

All was not machinery at ' 
The New York Police De; 
tracted crowds with its disp! 
equipment. System and B 
agement asked  executiv: 
men to vote on NRA—and 
57% of the first two days’ \ 
NRA’s retention with sor 
tions. Western Union | 
through the crowds on r 
And the lady who used to bi 
most publicized secretary” | 
day in the limelight. In cas 
forgotten, it was Miss Fran 
inson, General Johnson's assist 
nesday was “Robbie Day 
show's publicity men 


Super-Market 


In the old farmers’ market 

town Albany 600 New Yor! 
last year sold 82,000 truck 
produce valued at $4 millions 
petition among them for sp 
1}-acre square was almost 

the competition in selling t! 
The same farmers this year | 
acre tract in the Albany 

Menands. Here one of the 

tious of the farmers’ markets 
by FCA is marked off into st 
rent to farmers at 50¢ a day, § 
has an administration builds: 
the manager's office, barber s 
store, restaurant, brokers’ of! 
also have a series of privat 
commission house establishme 
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SHE : “What’s that they’re saying, Henry?” | 
HE: “They're saying, “lhe average age of GOLDEN WEDDING RYE is 
4 years old... and it’s ALL whiskey.’ But that won’t interest you.” 


SHE : “Want to bet on that, too, Henry?” 



















Don’t Guess — Demand 
GOLDEN WEDDING RYE 


AVERAGE . ae 
keAc? @ veaRs oxp 


Golden Wedding also For really fine gin ... 
obtainable in BOURBON try Silver Wedding Gin 
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Put Your Business , 


onthe ERIE to put 


More Business on Your Books 


@ In these changing times there is a constant shift of markets, 
labor supply, sources of materials. Your profit depends 
very largely on your location in relation to all three. e Busy 
with business, you cannot be expected to keep up with the 
shift and trend, but Erie Railroad does it for you. We have 
a department constantly studying, charting, analyzing the 
changes in American markets. We can tell you where your 
particular business should be located to get the most favor- 
able relationship between supply of material and place of 
your greatest sale. We can tell you about labor supplies, 
real estate values, available buildings. In a word, Erie can 


help you find the exact spot at which you can do business 





at the greatest possible profit. e There is no charge for this 





service. To find out more of how it can serve you, write 





the Industrial Commissioner, Erie Railroad. Cleveland. 

































































































THE HEAVY DUTY RAILROAD 









New Products 


New things, new ideas, ; 
signs, new packages, new 
facturing and marketing » 


SCHRADER announces a new 
the Dubltite, made entirely 
cured into a thick, strong b 
which is vulcanized 


ber 


|U. S. RuBBER announces 
| provement for the motorist 
tube, which has channels n 
for the escape of air trappe 
tube and casing, eliminating 
due to air blisters, removing a 
cause of ply and tread separ 
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bathroom sanitation 


it is NOT in use. 
moulded white Plaskon, the 


heavy glass; a netched rubber 
mits easy insertion and withdra 






The 


MINNEAPOLIS-HONEYWEL! 

thermostat outside the hous 
the Weatherstat, because it r 
side temperature according 
conditions. Takes into account 
the heat of the sun, the « 
perature. 
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| ATWATER KENT confirms ru: 
his dealers will soon be selling 
Kent refrigerators in popular s 
tails are being withheld, are s. 
clude all-porcelain freezing | 
control with week-end vacation 


whicl 


removable shelving, food racks 
the little conveniences 
frigerator industry has convi: 
housewife she needs. 


Socony-VAcuUM has organiz« 
road Division for direct sales 
j|leum products to that field 
| growing market for lubricant 
| developments in Diesel trains 
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He records his every act in the central office . 
instantly and automatically... without job chasers 


or time keepers. 


The mechanic merely dials the number that ap- 
pears on the ticket when the job starts. This 
simple act, the same as dialing a telephone num- 
ber, automatically sets up the cost accounting 
When the job is 
finished another dialing closes the record and a 


record in the central office. 


new job is automatically assigned. The records 
are made on Powers Punched Cards, analyses, 
therefore, by job, by machine, by operation or 
by any other factor, are not only possible but 


Practical because of the speed and a low cost of 


-) } 
producing such analyses. 


Non-productive maintenance is similarly handled 
and accounted for. The office is constantly advised 


tate of progress of every order. Accurate 


20, 1934 


costs are available while work is in 


pre 4 ress. 


This revolutionary development in cost account- 
ing is made possible by the new Powers Produc- 
tion Control System combined with stancard 
Powers Punched Card Accounting. The use of 
its complete, accurate, current production and 
cost information has paid for present instal- 
lations within a year. If you want better control 


of your production, request facts and figures. 





POWER 8S (= 


ACCOUNTING MACHINES 


Division of 


Remington Rand Inc. 


BUFFALO, NEW YORK 





In addition to Powers Production Control, Remington 
Rand has recently added another system... Remote Control 
Accounting known as “Central Records”. Both use standard 
Automatic Electric Company's telephone control equipment. 
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Movie Climax 


Validity of William Fox’s 2 vital Tri-Ergon patents is 


upheld by the U. S. Supreme Court. 


But, even at that, 


he still has a fight on his hands. 


Berore he began running for governor 
and frightening California capital, Upton 
Sinclair wrote a book describing the pur- 
suit and capture of William Fox by a 
banking group of which Albert Wiggin 
was M.F.H. Rival bards described it as 
the capture of the bankers by wily Mr. 
Fox, since he got $18 millions in cash 
to relinquish his much-involved film in- 
terests. Now, to a burst of triumphant 
music, Mr. Fox reenters the film picture 
armed with a U. S. Supreme Court deci- 
sion which may make him a dominant 
factor in the industry. 
What He Gets 

The Supreme Court, by refusing a 
review of 2 decisions by lower courts, 
upheld the validity of Mr. Fox's Tri- 
Ergon patents on the projector flywheel 
and the double film printing process 
(BW’—-Jun23'34). Both are vital to 
present practice. The flywheel assures 
smooth emission of sound; the printing 
process involves printing sound and pic 
tures on separate film strips simultane- 
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ously, then combining the 2 on a single 
master negative. 

Movie companies which made an- 
guished outcry at the hardboiled con- 
tracts thrust on them by Radio Corp. 
and A. T. & T.’s Electrical Research 
Products, Inc., are now emitting more 
pleasant sounds. Under a patent pool, 
the manufacturing companies sold the 
sound installations st | collected the 
printing process royalties which are held 
infringements of Fox patents. In return, 
R.C.A. and E.R.P.I. assumed the risk of 
litigation costs and damages. R.C.A. de- 
fended the flywheel suit; E.R.P.I. fought 
the printing suit. E.R.P.I. has informed 
theaters using its equipment that they 
are not affected by the flywheel decision 
against R.C.A. This is taken to mean 
that E.R.P.I. will now fight out a suit 
filed in Delaware some years ago chal- 
lenging its use of the projector flywheel. 
A decision against Fox here would leave 
the way open for another appeal to the 
Supreme Court 


Business Week 
RADIO NEWSPAPERS—Facsimile transmission by radio gets nearer practical 
realization with this new receiver, developed by Charles J. Young of RCA (son 
of Owen D. Young) of GE. This is an experimental model; finished units for 
homes are more compact, could be plugged into domestic radios for $20 or less. 








In addition to future 
Fox claims now constitute a d 


to R.C.A. and E.R.PI. insta! 


pay! 


8,000 sound-movie theater 

United States, a. service 

lected from them, and royalt 

printing. Most of the houses | X 

ern Electric equipment. T! 

paid an estimated $50 millio: 

equipment, which included 

with the flywheel. A service 

$15 to $40 a week for each t! 

duces around $8 millions ann 

other $3 millions in royalti 

each year on the double print 

ess; this is at the rate of $50 

negative reel of 1,000 ft. rele: 
Striking Back 

Actually, Mr. Fox still has a batt 

his hands. The Fox Film Corp (; 

completely divorced from its 

is suing Fox for possession of 

Ergon patents, claiming that | 

them for the company and had ¢ 

right to assign them to hims R 

search organizations are exper 

on new gadgets to get around 

wheel and on a single proces 

printing that would avoid fut 

ties. Again, the validated Fy 

are only 2 out of 2,000 to 3 

field. The prospect opens lon; 

for speculation, many of which 

cially inviting to the legal prof« 


Old Patent Wins 


Right to royalties on 
sewage disposal system upheld by 
Supreme Court, imperiling $150 
millions of new construction. 


favored 


Cities which have planned to sp § 
millions of PWA loans building 
disposal plants, and cities w 
been operating such plants for ) 
disturbed by a decision of the Su; 
Court last week, the effect of 

to sustain the right of Activated S 
Inc., to collect royalties on its 
process, used for many years 
waukee, for shorter periods 
cities, and contemplated in al 

of the projected plants. 

No one knows what Milwau} ( 
cago, Indianapolis, Clevelar 
scores of other communities 
asked to pay in royalties. Th 
is that the patent holders offer 
in the District of Columbia for $ 
000 as royalties on a plant not 
but which will start operatior 
fore the patents expire in | I 
would indicate that Milwaukee might 
called upon to pay several n 
dollars. 

PWA has set aside $130 n 
loans to cities which want to | 
age plants. The Washington 
to cost $8 millions, be bu 
months. Municipal authorities 
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Ohioans | 
Sohio’s pz 


pany pays 





) to negotiate with Activ 
Inc.; (2) to delay construc- 
tents expire in 1936; (3) to 
processes, of which there | 
One is advocated by Gug- | 
s., one by the subsidiaries of 
vanamid. Most of the lime 
emand royalties, but all re- 
original capital investment. 
eged to cost more to operate, 
not enough large-scale, long- | 
ence to give convincing com- | 

eatin st figures. 

Mur | engineers would feel easier 
re patents had longer to run 
nt, it would be good business | 
dge patent holders to keep | 
w enough to preserve thei: 

,dvantage as against other 





Marked Payrolls 


Ohioans find just how valuable 
Sohio’s payroll is when oil com- 
pany pays workers in silver. 


Into the cupped hands of many Stand | 
| Oil of Ohio local employees on cer- 
lays last summer went no checks 

wks but weighty bags of silver 
nstead. Sohio was not trying to 
rize silver. Labels on the money 

id employees it was a ‘Flow of 


nev Test.” 





Some 70,000 cartwheels (‘‘Sohio dol 
s’) were thus distributed in 9 Ohio | 
wns in experiments patterned aftec | 
onducted in the same region earlier | 
the year (BIWW—Mar31'34). Then it 
the Burgess Battery Co., Freeport, | 
which paid its workers with the | 
ky money, and emphasized to every- 
y its important position in the home 


Sohio’s experiment sought to demon. | 
dramatically the value of indus 
! commercial payrolls and how 
rculate through the tills of the 


Silver dollars were used because they 
re easily traced, being about as com- 

Ohio as ostrich farms. The aid 
! stores, banks, business organizations 
s solicited, and the employees them- 





selves were asked to list their silver dol- 

enditures during a 2-week period. 

Ohio towns which were covered 

hged in size from Marion’s 31,000 to 

s 290,000. 

Where the Money Went 

Figures from 8 of the 9 communities 

that, On am average, nearly 23% 

st payroll went for food. Rent 

t highest with 15.19%, followed 

for insurance, savings, build- 

"g and loan, and finance company pay- 

mer lepartment stores came in for a 

, utilities and fuel 7.4%, and 

ies and accessories 7%. Fur- 
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4 3.5% portion, doctors and | 

























MONROE CALCULATING MACHINE COMPANY, INC. 
now sells, services, and guarantees 


through its 150 factory-owned branches 
The New 


MONROE-GARDNER 


A line of accounting, bookkeeping, 
and listing machines for desk use— 


speedy, quiet, simple and flexible. 


@ The basic Monroe principles that have made Monroe the 
standard adding-calculator the world over have now been applied 
to the New Monroe-Gardner accounting, bookkeeping, and 
listing machines. 

The New Monroe-Gardner is simple, fast, flexible. It is 
small enough and light enough to be carried from desk to desk, 
from department to department. It differs so radically from 
any other accounting or bookkeeping machine that you must 
see it to appreciate how completely modern it is. 

A phone call to 
the nearest Monroe 
branch will bring a 
new Monroe-Gardner 
to your desk—or write 
us. Monroe Calculat- 
ing Machine Co., 
Inc., Orange, N. J. 


Compactand Handy 
The New Monroe-Gardner 
accounting, bookkecping,and 
listing machines are easily 
moved from desk to desk. 





COMPLETE FIGURE SEPVICE—CAICUILATING, ACCOUNTING, CHECK WRITING AND SIGNING MACH NES 















dairies 2.5% each, drug stores 1.5%, 
and theaters 1%. 

There were wide variations, how- 
ever. In Mansfield (pop. 33,000) only 
18% of the purse went for food, while 
the Portsmouth (42,000) proportion 
was 27%. Rent ranged from 9.5% in 
Marion to 20.5% in Portsmouth; de- 


Silver Flurry 


partment store expenditures varied from 
8% to 16%. 

Contrary to expectations, expenses in 
the larger cities were not greater than 
in the smaller ones. In the 2 biggest 
cities savings, including insurance and 
building and loan and finance com- 
panies, were well above the average. 


Price rise following Chinese export tax leaves silver issue 
more confused than ever with the Treasury sitting tight 


and saying nothing. 


THERE were new fireworks in silver this 
week when the United States told China, 
“Sorry, we have a law that requires us 
to buy silver,” and China responded 
with an export tax that pretty effectively 
embargoes shipments of metal from that 
country, which has been the major source 
of supplies. 

Prices shot up S5¢ per oz., immedi- 
ately, reaching the highest point since 
early 1929. 

The first reaction of silver dealers and 
speculators to the episode was that the 
Treasury's hand had been tipped off. 
They took the note to China to mean 
that the Silver Purchase Act was con- 
strued as obligatory on the Administra- 
tion, whereas the previous impression 
was that buying could be undertaken ac- 
cording to the inclination and conven- 
ience of the Treasury and in relation to 
its other financial problems. 

First Impression 

In view of this attitude toward the 
law, the impression arose that the Treas- 
ury had to continue purchases regardless 
of price increases. If Chinese silver was 
no longer to be available, higher prices 
appeared inevitable. 

More thorough analysis of the situa- 
tion, however, called attention to the 
fact that the S5¢ rise in price corre- 
sponded approximately to the initial im- 
post of the Chinese on exports. The 
tax was 10% but subject to upward 
revision to any point required to stop 
exports. Best information in the trade 
also disclosed that it was not buying 
from this country that occasioned the 
rise. It was credited instead to covering 
abroad of speculative commitments con- 
tingent upon obtaining Chinese silver. 
Since even cargoes already on shipboard 
were made subject to the duty, the price 
of the metal had to accommodate the tax. 

This diagnosis was confirmed later in 
the week when elevation of the Chinese 
duty brought no further reaction in 
silver prices but, instead, depressed 
Chinese exchange. The interpretation 
of this development was that silver mar- 
kets would not bid indefinitely higher 
and that the tax, by embargoing exports, 
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in effect suspended specie payment of 
Chinese bills. 

The outcome of the week’s events is 
to leave the silver issue worse con- 
founded. Real factors as to how much 
the Treasury has purchased, how aggres- 
sively it is pursuing the buying program, 
what it will ultimately do with its silver, 
remain shrouded in mystery. 

Secretary Morgenthau intimated that 
purchases are being used to offset the 
favorable mercantile balance of foreign 
trade; in other words, that silver is be- 
ing bought in lieu of merchandise and 
absorbed by the government in order to 
put dollar exchange in the hands of for- 
cign customers for American goods. 

Washington was probably as surprised 
as anyone else at the sudden spurt of 
prices. The State Department was prob- 
ably displeased in view of the embar- 
rassment it had already experienced in 
the Chinese episode over high prices. 

Whether or not the Treasury was dis- 
pleased depends upon its underlying 
motive in the silver program, so far un- 
disclosed. Higher prices are the pre- 
sumed purpose, but increasing prices 
curtail the potential ‘‘profit’ on silver 
under the system of issuing $1.29 in 
currency against each ounce. 

There is as yet no inflationary signifi- 
cance from developments in silver. 
Currency is being issued against metal 
acquired only in sufficient amount to pay 
for it. The rest of the metal goes to 
decorate mint vaults. Purchases are help- 
ing to hold down the dollar in foreign 
exchange and are preventing further im- 
ports of gold. These are inflationary in 
character but if silver were not used in 
this way the same thing could be accom- 
plished through the equalization fund. 


Butter Business 


Relief buying makes butter fig- 
ures look better than they are. 

THE butter industry is beginning to 
worry again. For the first 8 months of 
1934 consumption is estimated by 


HOWARD 8S. PALMER 
from vice-president to 
the New Haven, succeeding 
Pelley, who left to head 

ciation of American Railroa 


He 


preside nt 


American Association Cream« 
Manufacturers at 1,158,544 
While 51.4 million Ib. higher 
the first 8 months of 1933 an 
excess of consumption in corres; 
periods of each of the 3 preced 
the situation isn’t as good as 

The gain has been mainly 
butter-buying by the Federal |! 
Relief Administration. With | 
hand Jan. 1 and bought 
organization's purchases exceed 
lion Ib. This situation tells t! 
that consumer purchasing pow 
greatly above that of 1933 

A Surplus Problem 
Some concern is expressed 


rdvances 


situation in New York state. Milk s 


pluses are being accumulated 
from which is being skimmed 
for butter making. Productior 
indicate no gain in output, | 
a reduced demand for milk. 1 
surpluses in the East were a 
problem a year ago. 

Another development whi 
that consumer demand is not 4s 
ing as Washington would ha 


tion believe occurred in August. Int 


decreased consumption and an 
use of oleomargarine. In cor 
oleo consumption in the first : 
of this year, aggregating 151 

lb., was only 1.2 million Ib. ! 

year ago. 
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month, butter prices rose, bringing a 








r A Screw. Robert R. Doane 
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erican homes which are sup-| 

-called “staple” conveni€nces, | 
s to mechanical refrigeration. | 


we «CS ar Win? Webb Waldron 

oO The astonishing sweep of th 
EPIC p trages the souls of many citi-| 
zens, but m result is in doubt 
MacHIN’ EXPANSION PROGRAM FOR THE | 
Seconp F YeAR PLAN. A. M. Wasbauer. | 
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CONTRO nc DiustrisuTION Costs, by 

Carle M. Bigelow, and THe RELATIONSHIP 
rwEEN YOUR COMPANY SALES AND GEN- 

rea. Business Activity, by E. B. Whitte 
National Association of Cost Ac- 

, 29 pp. Published together as a 
f the N.A.C.A. The first is a dis- 


of the advantages to be attained and 











e prob involved in maintaining ade- | 
quate ¢ |! of distribution costs The | 
ith the use which an individual | 


make of general business in- 


paring them with their own sales 


advances 
lent of ustrated with 7 charts 
J. J, WHI rHE WHOLESALING Is Done.| 
\ G. A Automotive Business Ma 
Study of the relative importance 


stributing points in the U. § 
F equipment, giving a nation 
Dutter a of the distribution of the saic 
facturers who sell through job- | 
e rank of 1,173 cities in whole 


-| 
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Key MARKET StTupy 
NTY NEW Jt RSEY. Fuel Oi iE urna 
One of a series of reports for individ- 


areas analyzing sales conditions | 
marketing facts for automatic | 
r-conditioning equipment. Data |} 

| basis for market in each area, | 

ta to show actual sales pos- | 

str for various types of equipment 

S EF CHAINS IN CANADA, 1930-33, 

\ STORE CHAINS IN CANADA, 

Dominion Bureau of Statistics, 

{ Iwo studies from the 1933 Census 

Ik s tM sing and Service Establishments 
( with data through 1933 on 
chains, number of stores, net 

of employees, index of yearly 
Dominion and in individual 
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& New Dear. David Law- 
raw-Hill, 316 pp., $2.50. Essen- 
. re conservative reactions to the 
° v I but with many views and ob- 

be fair-minded. 
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f compiler. H. W. Wilson, 
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me when all subdivisions of 
seeking methods of collect-| 
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Most people have learned not to 


trust the eye against the hand of the shell-game operator. You can't trust 


the eye alone in judging bond papers either. Actual performance on the 


various bond paper jobs is the only dependable guide. @ Shop-testing —an 


extra operation at the Neenah mill—proves the performance of all the 


Neenah Guaranteed Bond Papers, makes possible the guarantee that they 


will satisfy you in every bond paper requirement. @ Therefore, it's safe to 


specify any of the grades listed below. Each is tub-sized and air-dried, a 


high value in its class. Clean new rags give these papers pleasing crisp- 


ness and texture, clear and even formation, efficient strength and dura- 


bility. Make the Neenah Owl watermark your quide to dependable bond 


paper quality. Complete samples of any Neenah paper will be * 


sent on request. Neenah Paper Company, Neench, Wisconsin. 





NEENAH GUARANTEED BOND PAPERS 


Old Council Tree Bond 
Success Bond 
Conference Bond 
Chieftain Bond 
Neenah Bond 

Glacier Bond . 


100% Rag— 6 colors and 


75% 
65% 
50% 


Rag 5 colors and 
Rag— white only 


Rag—16 colors and 


50% Rag— 9 colors and 


25' 


Rag 8 colors and 


white 


white 


white 
white 


white 


The Best Papers are Made from Rags « Identify Rag-Content Quality by the Neenah Ow! Watermark 


21 





MAKE YOUR 
TYPEWRITER 
a BILLING— 
MACHINE tn 
ONE MINUTE 


The Speed-Feed requires no 

change in construction or 

operation of the typewriter. 
v— — 


\PEED-FEED 
SI wl ™ 
That’s all it requires—one minute— 
to put billing machine performance 
into your typewriter, and do work 
comparable with high priced equip- 
ment. Speeds up the output of typed 
forms as much as 50%. Uses Egry 
Continuous forms. Eliminates use of 
costly pre-inserted (one-time) car- 
bons. Keeps all forms in perfect 
alignment. Snaps on or off in an 
instant. Saves time, labor, money. 
The cost? Less than you would pay 
for a good pair of shoes. Get all the 
facts. Write for demonstration in 
your own office. No obligation 
involved. 


THE EGRY REGISTER COMPANY 
Dayton, Ohio BWio 
Send information on Speed-Feed. You may 
demonstrate to us. 


NAME 
ADDRESS 
CITY 
BUSINESS 


Sales Agencies in all Principal Cities 


Business Speaks for Itself 


II. Poll of business opinion on price stabilization lay, 
‘under NRA indicates why they have worked for <om, 


‘industries, not for others. 


PROFIT is the prime objective of all busi- 
ness. Price determines profit. Stabilized 
prices mean stabilized profits. 
steel, lumber, electrical industries could 
get price stabilizing plans approved in 
their codes, why not others ? 

Thus reasoned code committees that 
used some of the first codes for a pat- 
tern. Nature of product, marketing 
practices, overlapping problems, were 
frequently disregarded in the scramble 
for codes that would insure profits. So 
286 of the first 500 codes contain some 
pricing provisions. 

Not Good Everywhere 

These worked where such practice was 
justifiable from the standpoint of both 
the industry and the public. Elsewhere, 
they caused dissension, confusion, have 
provided ammunition for those who 
wish to scrap the entire NRA program. 

Among 100 industries whose opinions 
and experiences under NRA were polled 
by Business Week (BW—Oct13'34), 
181 voted on price stabilization, with 43 
(over half) reporting on the open-price 
plan and 38 on various other methods. 
In the latter group, members of 21 or- 
ganizations want to have the pricing 
| provisions in their code retained in their 
|present form, while 17 suggest varying 
|changes and none want complete aban- 
donment 

Of the 43 industries reporting 
specifically on the open-price plan, 34 
want to continue it undisturbed, 8 pro- 
|pose modifications, and 1 group 
threatens early abandonment. 

Two Key Factors 

A careful analysis of the confidential 
expressions of opinion brought out in 
the poll demonstrates that the success or 
failure of price stabilizing plans is de- 
termined chiefly by two factors: the 
product involved, and the amount of ex- 
perience an industry has had in coopera- 
tion. 

Only 3 of the 21 industries that voted 





| for continuance of various pricing plans 


make goods that the general public buys 
in the same form, are truly “consumer 
goods” industries. A few have products 
that are used in maintenance of service 
that the public buys. The balance make 
articles that are parts, or 
tools used in productive processes or 
machinery and entirely removed from 
any direct public interest. However, 10 
of the 17 industries that admitted un- 
satisfactory results do produce consumer 
goods, and some of the other industries 
in this complaining group make border- 


accessories, 





line products. 


If the 


In practically every cas 
to which a product is remoy 
‘consumer goods” classificat 
termined the degree to 
stabilization plans proved 
justifying the conclusion that 
removed, the more workab! 

The votes of industries that 
operating under the “open 
confirms this. Of the 34 re; 
faction with the plan, only 1 
consumers’ item, while 7 of t! 
claiming that changes are 
concerned with consumer go 
one group that votes for al 
of the plan represents a 
dustry. 

That experience in intra 
operation determines the d 
cess or failure of efforts t 
stabilization also is clearly 
analysis of these reports. An 
dustries claiming satisfactory 
many that can point to lor 
successful cooperation. Oth 
of the limited and well-kni 
of individual producing ut 
easy to organize for effe 
tion. 

Lacked Cooperation 

In contrast, the group of 
industries includes several 
to NRA, had no national or 
some that were loosely org 
others in which the number 
units, or the strong regior 
other competitive differences | 
prevented national industri 
tion. 

Size of industry apparent 
direct bearing on the success 
of price-stabilizing activiti 
tically every group some co 
annual output in billions 
with others reporting but a { 
of volume. 


German Lines Split 


Lloyd-Hapag is being broken up 
into regional units, but the finar- 
cial burden of the parent comp* 
nies is not eased. 

THE spliting up of large bi 
cerns was one of the main 
nomic policies—before the} 
power. Like many other Naz 
slogans, this one was also si 
to the major aim of creating 
for the unemployed. So far, 
ting up of the Steel Trust (\ 
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) into a dozen operating com- 
been the only outstanding 
is direction. But even this 

only a somewhat greater 
executive independence for 
bsidiary companies and was 
ns a return to past days of 
ownership and operations in 
most capitalistic of German 





plans 









“ome 





7 0 applies to the ‘‘decentrali- 
the mammoth Hapag-Lloyd 
announced. Ever since Jan- 
3, this shipping concern, 
s than 5 years ago, has been 

bureaucracy and rigidity of 







Will Be 3 Services 
Guiding principle of the reconstruc- 
of the Hapag-Lloyd concern has 
onal decentralization” of the 
services. To start with, 3 such 
es will in future be grouped into 
pendent Operating units: (1) the 
South-America Line will take over all 
services of Hapag Lloyd with 
South America; (2) the German Africa 
nes will in future operate all Hapag 
Lloyd ships engaged in African 
(3) finally, the “Levant Line’’ 
take over all ships of both lines en- 
caged in Near East service 
There will apparently be no immedi- 
te change in ownership and control, 
SINCE now “independent” lines 
e controlled jointly by Hapag-Lloyd. 
[o provide independent finance for 
these companies was, of course, a hope- 
«ss proposition under present circum- 
















all .] 








In CS 
However, it has now been announced 
t Bremen financial interests have been 
ven an option for the capital of the 
sorganized Africa Lines, while Ham 
rg financiers and shipowners have 
mised to provide the necessary capi- 
(3,000,000 marks) for the Levant 
In other words, all these changes 
not bring, at least for the time 
financial relief to the joint 
ompanies whose final recon 
long overdue, is constantly 
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ng postponed. 
Doesn't Get to Bottom 
[he regional revamping of existing 
s not strike the root of the 





world shipping depression and 
nterrupted decline of German 
reign trade. Freight rec eipts were 










raw materials into the country 
gates of the new import con- 
i. But since July there has 
irp drop in tonnage handled. 







results were unsatisfactory. 
e of Lloyd, in spite of the 
ire ime of freight, receipts de- 
ned 17% (compared with the 
of 1933), while operating 
ould only be reduced by 8%. 
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Federal Securities Act 
Procedure 


By J. K. Lasser, Certified Public Accountant, and 
J. A. Gerardi, Member of the Bar of the District of Columbia 
388 pages, 6 x y $4.00 
O YOU know the full scope of the Securities Act—what it demands in 


compliance—how the director, officer, principle excutive, and others, are 
aftected? Here is a full, detailed treatment of the Securities Act, as amended, 
in all its aspects. It interprets the meaning of all parts of the Act—it gives 
definite instructions for complying with all of its provisions—with especially 
important material on such questions as: 


—is the contemplated issue or transaction required to be registered, or is it exempt? 


—if exempt, is the exemption absolute under a provision of the Act, oz merely condi- 
tional under a rule promulgated by the Securities and Exchange Commission? 


—in the latter instance, what are the conditions, and how are they satisfied? 
—how may the security be marketed under the terms of the Act? 


—what civil and criminal liabilities, both of executives and directors and of the issuer, 
exist under the Act, and what courses of action will safeguard against them? 


Three chapters are devoted entirely to particularized discussion of the content 
of the registration statements, the audit necessary with respect to each of the 
items called for, and the procedure used in the compilation of all the data to 
be filed. 

Other chapters cover history and scope of the Act and Amendments, analysis 
of terms, powers of the commission and review by the courts, analysis of rights 
of purchasers, unlawful practices and criminal liability, etc. 

Written in non-technical language, clear, concise, well-indexed. 
sive and based on the most authoritative pronouncements, this book will be of 
assistance as a reference and working tool and as a protective guide 


Comprehen 


See it 10 days on approval—Send this coupon 
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. 
. 
~~ , 7 , x , : . 
McGRAW-HILL ON-APPROVAL COUPON : 
. 
McGraw-Hill Book Co., Inc., 330 West 42nd St.. New York City : 
Send me Lasser and Gerardi’s Federal Securities Act Procedure, for 10 days exar at 
on approval In 10 days I will send 34.00. plus a few cents postag ind ad very 
> return book postpaid (We pay postage on orders accompanied by remittar 
N anv 
Address Position 
City and Stat Company mw. ‘ 
(Books sent on approval in U. 8. and Canada or 
see . . . . : 
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Business Abroad 


Second thoughts on probable developments in Yugo- 
slavia, both political and economic. Analysis of Britain’s 


new capital issues and foreign investment returns. 


Pro- 


duction in most countries begins to climb. 


To THE average American, Yugoslavia is 


“one of those Balkan states,”’ scarcely 


larger than Oregon, and with a population slightly greater than New York. To 
Europeans, who always dread a Balkan eruption, Yugoslavia is a country almost 
the size of Great Britain, with twice as many inhabitants as Holland, and is a 
key to peace in southeastern Europe. Ten days of thoughtful reflection following 


the Marseilles assassination of Yugo- 
slavia's king and France's foreign min- 
ister have not changed first conclusions 
There will be no immediate crisis. Ulti- 
mate outcome is another question. It's 
likely to follow these lines. 

What May Happen 

Most obvious fear is that civil war 
will flame up in Yugoslavia. Made up 
of many racial groups, the country has 
always recognized the major differences 
between Croats, Serbs, and Slovenes 
Under the firm dictatorship of the late 
king, all three were held in line. The 
Croats, however, have created a vigor 
ous opposition which may now demand 
autonomy Not a few well-informed 
Europeans believe they could readily 
find toreign financial backing from sev 
eral countries (especially Italy) which, 
if they don’t have territorial aspirations, 
at least desire a weakened Yugoslavia. 

If the Belgrade regency—with the 
backing of France—is able to hold 
Yugoslavia together, at least the develop 
ment of a “new deal in international 
friendship” in the Balkans is retarded. 
And it was the major hope for ultimate 
economic collaboration between these 
states. An upset in Yugoslavia can 
mean the end of the new non-aggression 
agreements between Rumania, Turkey, 
Greece, and Yugoslavia. It can end the 
new efforts to cultivate friendly rela- 
tions with Bulgaria, and with an old 
and bitter enemy, Italy. It can end the 
effectiveness of the Little Entente 
(Czechoslovakia, Rumania, Yugoslavia ) 
which is the key to France’s continental! 
security. One move now to change Ver- 
sailles boundaries would start a whole 
chain of demands by minorities for ad- 
justments. Germany, Hungary, Bul- 
garia, and Italy would immediately pre 
sent claims, once the controversy is 
opened. 

New Lineup of Powers 

From the political angle, the signifi- 
cance lies in the possible shift of Euro- 
pean alliances. Poland started this re- 
cently by cooling its relations with 
France, warming up to Berlin. Rumania 
has just had a cabinet upset over the 
same issue, and the new cabinet is at 
least more tolerant, if not openly friendly 
toward Berlin. No country has yet re- 


placed France as the dominant power 
in European diplomacy, but the French 
position is weaker than it was a year 
ago, and some question has risen whether 
or not Germany is winning a small and 
still lukewarm following in return for 
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promised economic concessions which 
France is unable to make. 

A hasty appraisal of economic con- 
ditions in Yugoslavia helps in under- 
standing the situation. The country is 
80% agricultural. Major exports are 
timber, grains, fruits, fresh meat, and 
crude ores. Farms are small, however, 
and there is a growing understanding 
that the country cannot compete ef- 
fectively in world grain markets, that it 
will do better to specialize on meat, 
fruit, industrial farm products, and horti 
culture, and attempt to build domestic 
industry to absorb the basic products of 
the courtry and give broader employ 
ment. 

Yugoslav Industries 

Industrially, textiles, metallurgical and 
chemical production, and paper-making 
employ the most people. Copper, iron, 
and coal are mined. Though production 
has jumped rapidly in the last 10 years, 
it is still small compared with the poten- 
tial resources, which need capital and 
initiative. Most mines now operating 
are controlled by French and British 
owners. It is only in recent years that 
domestic capital has begun to develop 
local resources on a large commercial 
basis 

\ustria has been the country’s best 
market in recent years, with Italy a close 
second. Germany takes 14% of Yugo- 
slavia’s exports; Czechoslovakia, 11%. 
Austria and Italy each provide about 
16% of all imports; Germany and 
Czechoslovakia about 13% each; United 
States only about 5% 

Austria Is Best Market 

It’s only in the last 10 years that Yugo- 
slavia has been sufficiently stable to de- 
velop a consistent foreign trade policy. 
Business with Vienna has bulked so 
large because old trade chanels all flowed 
to Vienna. Yugoslavia’s great natural 
outlets are Italy and Germany where 
food and raw materials are wanted in 
return for exports of manufactured 
goods which Yugoslavia needs. 

With interest on foreign loans in de- 
fault (the bulk to France, but some to 
Britain and the United States), it is 
impossible now for Yugoslavia to secure 
new capital essential for industrial de- 
velopment. Best alternative to actual 
new capital is an outlet for exports. 
United or divided, Yugoslavia will ulti- 
mately ally itself with the country which 
makes the best offer along this line. If 
the country holds together, it can prob- 
ably play Italy against Germany to its 








own advantage. That 
been the policy which A 
pursued so shrewdly 
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Great Britain 

Funds begin to flow into ‘indy. 
try. New issues analyzed. [! yy 
from foreign investments ake. 
good record. 


Lonpon (Cable )—Outstand 
in British business at the m 
rush of new capital issu 
many of these are for refir 
poses, there are a fair num! 
new money for new enterp: 
bert Green, Ltd., which is t 
American oil refining proc: 
ber Regeneration, Ltd., whi 
ploit an American rubber 
process, are typical examp! 
The London Economist ha 
its summary analysis of 
issues, comparing the first 
results with the same period 
While the total is down, thi 
a marked fall in government 


NEW CAPITALAPPLICATIONS ANAL YZED* 
Total 9 Months 





to Sept 
1933 1934 
Description £ : 
British Government 150,813,600 42.651 
Colonial Government 21,969,500 8 4¢ 
Foreign Government 5,298,600 N 
British Corporation, 
County and Public 
Board 20,692,500 15,974,9 
Colonial Corporations 
and Public Board Nil N 
Foreign Corporations Nil N 
British Railways Nil Nil 
Colonial Railways Nil 178,56 
Foreign Railways Nil N 
Australasian Mines 738,300 835,7 
South African Mines 1,581,200 3,688,10 
Other Mines 969,400 6,089.6 
Exploration, Financial 
and Investment 
Trusts 358,700 6,66 1,90 
Breweries and Distil- 
leries 4,977,100 1,478,00 
Merchants, Import- 
ers, etc. Nil Nil 
Stores and Trading 1,755,800 629,800 
Estate and Land 30,000 740,700 
Rubber 114,000 584,400 
Oil Nil 469,300 
Iron, Coal, Steel, En- 
gineering Nil 13,794,900 
Electric Lighting, 
Power, Telegraph 1,016,200 3,482,200 
Tramways, Omnibus, 
etc. Nil Nil 
Motor Traction and 
Manufacturing Nil 2,153,600 
Gas and Water Nil Nil 
Hotels, Theatres and 
Entertainments 1,847,200 1,027,800 
Patents and Propri- 
etary Articles Nil 3,896,800 
Docks, Harbors and 
Shipping Nil Nil 
Banks and Insurance 817,000 Nil 
Manufacturing and 
Miscellaneous 14,124,500 12,627,800 
Total 227,103,600 125,425,200 


*See also table, page 26. 
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RECOVERY TRENDS—Upward in most 


have made the mest striking gains and pushed Russia into the “Big 5” 
Recovery of the automobile industries in Germany and Britain is most striking; Russia’s progress most spectacular. 


is lage 
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countries, they 


are leading inevitably to a new lineup of the powers. 
in any industrial grouping. 


The 


French industrial activity 


Soviets 

















Foreign Investments—Two Records Compared 





(millions of pounds sterling) 


1929 96 49 
1930 98 39 
1931 41 27 
1932 37 48 
1933 50 (Provisional) 55 


* Sir Robert Kindersley, “British Overseas 


t Not including conversions 





Rate of Return from Foreign Investments 


1929 1930 1931 1932 1933 

Goont Getteta® ..ccccs 6.17 5.61 4.56 4.30 4.26 
United States} ......- 6.10 5 43 3 81 2.59 2.70 

Creditors’ Balance Sheets 
Great Britain’ United Statest 
Subscriptions Subscriptions 
to New Repayments to New Repayments 
Foreign Issuest to Britain Foreign Issues to U.S. 


+t Compiled from data given in the “Balance of International Payments of the 
United States,” Department of Commerce 


(millions of dollars) 


671 276 

905 250 

229 257 

29 172 

12 123 
Investments” 








INVESTMENT RETURNS—Britain’s investments in colonial and foreign bonds 
returned a relatively steady income throughout the depression and held the aver- 
age return on foreign investments well above American levels, where the income 


from foreign bonds fell off almost as badly 


This 


as dividends on foreign stocks. 


helps to account for the continuing decline in American subscriptions to new 


foreign issues. 


Despite London’s partial ban on new foreign issues, the British 
revived their interest in foreign investments last year, though for the 


second 


year new investments failed to balance repayments. 


Canada 

Conversion loan oversubscribed. 
Interest on savings cut to 2°) with 
hope that funds will be encour- 
aged to seek higher return in 
industrial stocks. 


Orrawa—Having been successful with 
its own $250-million conversion loan, 
the federal government now wants to see 
the provincial governments succeed with 
similar refinancing measures which some 
of them have in contemplation. That is 
the principal reason for its action last 
week in bringing about a further reduc- 
tion in the interest rate on savings de- 
posits. It is trying to force idle capital 
(sayings deposits amount to $1,360 mil- 
lions) into the service of the nation. 
If some of it turns, in hope of higher 
earnings, to employment in private en- 
terprise Ottawa will be equally pleased. 

The rate on savings deposits was re- 
duced last May from 39% to 25% and 
now it drops to 2%. All chartered banks, 
the post office savings department, and 
provincial savings banks unite in the 
reduction. Trust companies, which 
usually pay a deposit rate about 1% 
higher than the banks, also make a cut 
of 4%. 

It is presumed, of course, that the 
banks will pass on the cut to their credit 
customers. That the primary interest of 
the government is in public financing is 
indicated in the statement of Finance 
Minister E. N. Rhodes that the reduc- 
tion in the savings rate will have “the 
immediate important result of giving 


stimulus to the investment market and 

the consequent lightening of the burden 

of debt charges upon public bodies.” 
The $250-million 


federal conversion 


26 


loan was oversubscribed by approxi- 
mately $33 millions, the books being 
open a week and a half. 

On the heels of the announcement of 
the cut in the savings deposit interest 
rate came the further announcement 
from Minister Rhodes of a cut of 1% in 
the Federal Farm Loan Board's interest 
rate on mortgage loans to farmers. A 
fund of $70 millions is being created for 
the board out of which it will assist 
farmers in their refinancing. All this is 
in implementation of legislation passed 
at the last session of parliament. It is 
complementary to the Farmers’ Credi- 
tors’ Arrangement Act of this year un- 
der which receivership boards and courts 
are set up through which the farmer can 
secure adjustment of his mortgage in- 
debtedness. 

Aid for Farmers 

A farmer applying to the Loan Board 
for assistance may be given a first mort- 
gage loan up to 50% of the appraised 
value of his lands plus 20% of the value 
of buildings (the appraisal to be made 
by the board) and if this is not sufficient 
for the consolidation of his liabilities he 
may be given a further loan up to half 
the amount of the first mortgage loan, 
the additional loan being secured by a 
second mortgage on the real estate and 
a mortgage on livestock and chattels. 
The total of the advances must not ex- 
ceed two-thirds of the value of lands and 
buildings, or be more than $7,500 in any 
case. Factors which will guide the board 
in making loans will be the productive 
value of the property and the recorded 
capabilities of the farmer. Loans will 
only be granted where the amount ad- 
vanced is sufficient to consolidate com- 
pletely the farmer’s existing liabilities. 
Under the Farmers’ Creditors’ Arrange- 
ment Act the farmer who is paying in 
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Latin America 


More trouble in Cuba. 


progress in Chile. 
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Spain’s Potash Boom 


With plenty of foreign capital, 
and a huge supply of rich salts, 
Spain 1s threatening the Franco- 
German Potash Syndicate’s con- 
trol of world markets. 











PARIS (Special Corres} ndence) 
Spain's f ipidly expanding potash indus 
y is oming a serious threat to the 
Franco-German syndicate, though French 
German capital is helping to de 
new mines. 
In 32, the great Potash Syndicate 





supplied 88% of world production. Last 
ear this dominance dropped to 82% 
’ nch authorities expect it to fall 
low 80% in 1934. Spain is the trou- 
blesome competitor, though the Soviet 
nion is also making raptd progress 
How They Rank 
production. last year exceeded 
metric tons. Major pro- 
Germany, 906,500 tons; 
rance, 326,000; Poland, 35,000; Spain, 
5,000; Russia, 45,500; United States, 
000; and Palestine, 12,000 
Germany, with 60% of the total out- 
dominated the market. German 
sales last year were up only about 27, 
internal demand had jumped from 
‘~ of total output in 1913 to 76¢ 
Ger! 


rhihed 









Wor! | 


million 





rs were 











in domination of the market is 
by the agreement with 
French and Polish producers. Sales of 
are up 26% for the first 
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syndicate 

tf of 1934 
Spanish production has attracted at 
In 1933, 
the Catalonian area produced 

tons of pure potash. There are 3 

pal companies: the Suria Mines 
(174 of total Spanish production), 








mn Only in the last 2 years. 
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de Explosivos (463%), and 

tassas Ibericas (36%). Exports last 
totaled almost 70,000 tons. The 

‘ nternal market absorbed only about 






8,000 tons of pure potas) 

Price Battle 
The increase in Spanish potash ex 
rt has been possible only after a seri 
rice battle with the Franco-German 
ite, especially on the Dutch mar 
There the price of 100 kilos of 
Salts containing 20% of pure 
tash has fallen during 1933 from 2.43 
52 guilders (about 469%). During 
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rst 4 months of 1934, exports are 

i have exceeded 100,000 tons, 

stly to the United States, Holland, 
Selgium, and Sweden. 









The Spanish mines have been devel- 

1 with foreign capital. Suria, which 
pates in the Franco-German agree 

is mostly financed by the Bel- 

ea Solvay group, which controls in the 
United States the Allied Chemical Co 
The Union de Explosivos was financed 





British capital. Potassas Ibericas was 
ted with French capital, principally 
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by the Mirabaud mining group ewe 
has promoted the Penaroya Spanish lead | 
mines, Bor Serbian copper mines, G: ufsa | 
North African phosp bats mines Boleo | 
Mexican copper mines), and is larg ne 
controlled today by Pechincy, leading | 
aluminum producer in France, if not in| 
all Europe. Finally, the Germans have 
invested some capital in 2 new compa 
nies: Fodime and Minera, who operat 
in Catalonia 


Branch Plants Hit 


American branch plants in Ger- 


many run into trouble under 
the Nazi régime. 

| 
BERLIN (Special Correspondence) —| 


The position of American branch tac 
tories operating in Germany (about 70 


in all) is becoming increasingly dith 
cult. Fears of a boycott during the carly 


months of the Nazi régime have proved 
to be groundless so long as German ma 
terials and German labor are used. Main 
trouble has been the difficulty in trans- 
ferring profits and other payments to 
parent companies, and under the new 
foreign exchange regulations, all trans 
fers have become virtually impossible 
Not all companies can afford to go on 
indefinitely (like the big oil concerns) 
investing their untransferable mark 
profits in extending and improving their 
equipment in Germany 

The position is further aggravated 
the case of American concerns which fill 
some of their orders for third markets | 
through their German branches. In the 
few cases where this export business is 
very large, the 
Berlin with a shift of such operations to 
other branches unless transfer wishes get 
favorable consideration. What amounts 
to a virtual “ultimatum” to this effect 
was presented recently by an American 
machinery 

Other 
refuge in alliance with 
German companies. Ford 
to inaugurate this practice when 
eral years ago he offered a substantial 
share in his new Cologne plant to the 
influential I.G. Farbenindustrie (Dye 
and Chemical Trust). A new example 
recently by National ¢ 
when it merged its German 
business with Krupp “Nationale 
Krupp” cash registers now offered to 
the German trade, protected by the 
“great name,” have definitely lost any | 
stigma which might attach to them be 
cause of their foreign origin 

A similar move was reported recently 
when Remington Rand announced an 
alliance of its German branch for the 
manufacture of accounting machines 
with the Siemens electrical concern. Its 
equipment will be sold in future under 
the combined name “‘Siemens-Powers.”’ 
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JE have used the Taylor System of 

Temperature Control in our plant 

for more than a year and know that its 

cost has been more than paid for in the 
savings it has brought about.” 

That's the story many plant owners can 


tell today regarding eng neered tempera 
ture control. There are plants that, in a 
year, have secured savings amounting 
to more than three times the cost of 


equipment and installation of the control 
8) stcTh. 

Wherever temperature « ontrol 
is necessary, a Taylor 


or pre s- 
sure or flow control 
System of indicating, recording and con 
trolling 
do the work accurately, 
economic ally. 

Ask a Tay lor Repres« ntative for a sur 
vey of your plant to determine how much 
Temperature Control can do for you 
Every Taylor System is a “Taylor-made”’ 
system, engineered and installed to fit 
special needs and conditions. For help on 
any problem involving temperature, pres 
sure, or flow—address Taylor Instrument 
Companies, Rochester, N. a 


Canada. 


instruments can be engineered to 
effic iently and 


or Toronto. 
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FLOW INSTRUMENTS 


Recording + Controlling 








Money and the Markets 


Business gets reassurance on monetary policy and looks 
for more at bankers’ meeting. Bond market talks of new 
financing. Stocks show stability in disappointment. 
Commodity prices feel effects of Washington support. 


Iwo significant announcements bearing 
on the monetary question came out ot 
Washington this week. The Chinese 
note on silver was intended for foreign 
consumption, the notice of call for 
$1,870 millions more Fourth Liberty 
44s, for domestic. Both accomplished 
the purposes they were designed to 
serve, 

The Treasury by telling the world 
that it would continue to buy silver also 
tipped off foreign exchange markets 
that the United States was hanging on 
to the most effective weapon it has dis- 
covered for holding down the dollar in 
international exchange. 

Orthodox Note 

Announcement that the refunding pro- 
gram on Liberty bonds would be con- 
tinued told domestic financial markets 
that an orthodox fiscal policy would be 
continued by the government. Notices 
of the call were evidently rushed out to 
counteract a misinterpretation that had 
been placed on press accounts of Presi- 
dent Roosevelt's statements that the 
government would continue to press for 
higher prices. 

The President's remarks had patently 
been drawn forth by the fact that com- 
modity prices had recently been on the 
skids and needed some encouragement. 
The news, however, generated a mo- 
mentary inflation boom in stocks and 


commodities. The bond call, combined 
with a White House statement clarify- 
ing the meaning of the “price” inter- 
view, nipped this boom in the bud, and 
convinced the financial world that the 
\dministration’s program of cultivating 
confidence in business was not going 
to be interrupted by another inflation 
scare, 

Foreign exchanges that had _ been 
drifting steadily downward until ar- 
rested by the Marseilles assassinations 
flurry, were thrown definitely into re- 
verse by the silver messages and have 
recemtly ruled consistently strong. 

Chinese currencies naturally formed 
an exception since the export tax em- 
bargoes exports of silver and is tanta- 
mount to suspension of the metallic 
standard. Japanese yen, under govern- 
ment control, were automatically dropped 
to preserve the foreign trade advantage 
Japan has gained over China through 
its depreciated currency. 

China's action has already been dem- 
onstrated to be an effective defense 
against the deflationary effects of rising 
silver prices, the break in its currency 
internationally and in silver prices in- 
ternally having been sharp enough to 
require inauguration of stabilization op- 
erations by the central bank. 

Since this defense has proved effec 
tive China’s threat to switch from silver 


to gold for reserve purpos 

that would frustrate the whole 
ver program, was not taken 
However, it is admitted that ( 
readily use a combination ot 
silver, employing the forme: 
domestic transactions and ab: 
ver stocks, so augmented, w 

the internal price structur: 
sequel would be paradoxical 
real problem in silver is the 


supplies resulting from its de: 


tion elsewhere. China is the 
try now using it exclusively 
reserves. 
A.B.A. Expectations 
Clarification of the relation 
ing and government and per! 
insight into prospective banki: 
tion would be welcome as th 
of the meeting of bankers and 
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ton spokesmen at the American 


Association convention — th 


Whereas the talk of remodeling 


eral Reserve system into a sti 


tral bank has quieted down of la 


is said to be actually more “ir 
on the question of complete 1 
tion of banking. 

Banking activities of the R 


tion Finance Corp. will be cont 


yond Jan. 31, the present statut 
line for new loans, if Congres 
to the request of Chairman } 
Jones feels the RFC has pr 
pleted its work for banks and 
companies, evidently can’t b 
to industry, but has much vet 
railroad financing and in th 
mortgage field. 

Too rapid payment of RI‘ 
displeasing Chairman Jones 
ordered his agencies to dis 
tendency which has brought 
of 58% of the advances. 
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ir advance under the stimulus 
confidence in monetary pol- 
types of investment securiti 
| ahead in the more 
the financial district 
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their bette: 
ttracting individual investors 
{OLC bonds there was the sug- 
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ect obligations, 


to encourage conversion o! 
interest-guaranteed 4s 
guaranteed 3s. The exchange 
which expires Oct. 27, did not 
luable to holders when both 
re recently ler 95 


tion’s 


selling und 
id bonds provided another tea 
C, in foregoing its earlier plans 
financial reorganization of 
carriers, has been helpful to 
particularly those 
Many of them had faced 
of being reduced to equities 
ulsory recapitalization, but it 
irs that capital structures will 
listurbed, awaiting a more 
opportunity for revamping 
Trial Balloon 
ment in investment 
talk of new financing 
ot a trial balloon—S$S&8 


or sec 


markets 
and the 
millions 


Manufacturing Co. bonds of 
blicly this week—strengthened 
Further encouragement came 
pectations that the Securities 


inge Commission would turn 
ns next to modifying the trou- 
chnical provision of the 1933 
\ct dealing with new issu- 


ts of new offerings immedi- 
the question—for whom can 
ties be sold? Aside from re- 
perations, little business is in 
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largest for an industrial 
nee enactment of the secu- 
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rities law, wa 
did not require 

Prospects looked better for reducti 
ot outstanding bonds, with Standard O 
ot New Jersey added this week to the 


list considering the use of excessive cash 


registration 


bt and interest charges 
that created 
was that of French 7s 
has been observed o1 


reserves to cut ce 

\ call this 
among holders 
Che “gold clause” 
them and, although 


bonds will receive 177, the equivalent of 


no OV 
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| 17 } 
holders of called 


a 105 call price in gold dollars, this is 
under the market. The bonds have been 
paying about $1.70 for each dollar face 
value of coupons. In contrast, holders 
ot German 7s rece ed only 50 ot 
their interest « Oct. 15 coupons 
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Stocks 

SIGNALS were switched on the stock 
market last week when its nice littl 
nflation boom was nipped in the bud 
\iter a brief period of disappointment 
selling, however, values recovered and 
continued the even tenor of their way 


Several implications were seen in 
episode. First, Wall Street, the sour 
of “sound money” gospel, can get mor: 
good out of an inflation fillip than out of 
a generous budget of routine news, how 
ever constructive. At the time 
it is significant that the reactions to dis 
appointment do not get beyond technical 


same 


proportions 

The trend of values, 
irregularities eliminated, 
creeping advance and it is notable that 
the volume of trading declines on breaks, 
swells on rallies 

Technical strength alone is not sufh 
cient to bring buovant advances and a 
stronger incentive is needed to 
stock movements more definite direction 
What the traders have to work on now 
is rather vague impressions that Wash- 
ington is going to give business a chance 
to get itself out of the hole The more 
concrete influence of third-quarter earn 
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1. INSECTICIDES 
Pine Oil is used in insecticides and fungi- 
cides to increase the efficiency of other 
toxic agents used in these preparations. 
Cattle sprays, poultry sprays, fly sprays, 
tree and plant sprays, and washes for 
fruits advantageously contain pine oil. 
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2. NEW RESINS 


Vinsol resins are very dark colored and 
hard. They consist chiefly of highly oxi- 
dized abietic acid and other resin acids. 
Their melting points are high and they 
are comparatively insoluble in petroleum 
oils and in most drying and non-drying 
oils. They are a valuable addition to the 
materials for protective coatings, espe- 
cially varnishes, stains, and lacquers. 


3. WITHSTANDS HIGH TEMPERATURES 


Medical instruments made of wood, whic! 
must be sterilized in a solution at 200° F, 
have been satisfactorily treated with nitro- 
cellulose lacquer. This suggests that the 
same material may find other applications 
where a finish is needed that will not be 
injured by immersion in boiling water. 





4 TEXTILE DETERGENT 


Special Pine Oils have been developed 
for combination with soap as a textile 
detergent. Several textile detergents con- 
taining these pine oils are already on 
the market. 


5. WALLBOARD FINISH 


Nitrocellulose lacquers applied to press 
board provide a waterproof finish and 
enable the dealer to supply the board in 
attractive colors, eliminating the necessity 
for painting by the user. 


6.FOR PROPERLY PROTECTED SURFACES 


Because Hercules Steam-distilled Wood 
Turpentine is a superior product for use 
in good paints and varnishes, it has 
exactly the proper rate of evaporation, 
uniform thinning properties, freedom 
from high-boiling or oxidized bodies, and 
freedom from offensive odors. It helps 
protective coatings to cover the greatest 
possible space and, ofter drying, leaves 
@ tough and durable film of paint or varnish 
properly adhering to the covered surface. 
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More detailed information om any 
of the above subjects may be se- 
cured by filling in this compon. 


HERCULES POWDER, COMPANY 
INCORPORATED 


Wilmington, Delaware 


1 am interested in items numbered 
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| Events of the last week have measur- 
| ably clarified the outlook for commodity 
prices. On the face of things it would 
|appear that business can look for less 
juggling from Washington and for the 
elements of supply and demand funda- 
mental to each commodity to exert 
their influence more normally. 

Inflation is sidetracked for the 
|being and, although Washington 
tinues to press for higher prices gen- 
erally, its campaign will henceforth rec- 
ognize 2 important factors in prices that 
previously have not been given the at- 
tention that business interests felt they 
warranted. These are the inability and 
indisposition of the consumer to support 
too rapid an advance in prices and the 
need for adjustment between high prices 
on some commodities and low prices on 
others. 

The President’s most recent observa- 
| tions on prices stressed these 2 elements 
in the picture. He emphasized that 
prices generally must not move up faster 
than purchasing power and that it was 
important to get prices in line and 
stabilized rather than to push them in- 
discriminately higher. 

But Congress Will Talk 

Inflation through devaluation or other 
automatic methods can be dismissed as 
an immediate possibility. It must not be 
supposed that inflation talk will disap- 
pear, however. On the contrary, Con- 
gress will be noisier than ever about the 
subject and speculative markets can be 
expected to wax hot and cold over 
rumored monetary developments. There 
have been several recent samples of 
Congressional utterance, mostly too irre- 
sponsible to merit serious attention. 
| Nevertheless they have been given suffi- 
cient press and market circulation to 
exert an influence. 

The Treasury’s definite assurance that 
| the silver-buying program is to be con- 


time 
con- 





Commodity Markets 


tinued means that what 

have been gained in foreign 
from a cheaper dollar will : 
gone. The reversal of pric 
foreign exchange this weel 
the pronouncement on the si! 
had immediate reactions f: 
and rubber, the outstanding 
tional” commodities. Both h 
der pressure recently becau 
creeping appreciation of 

against foreign currencies. 

Lending a Hand to Wh: 

The government moved 
to put into effect its highe: 
justed) price policy by a bi 
bullish publicity on grain p: 
have been most depressed re 
Bureau of Agricultural 
issued what was considered |] 

a “manufactured” observation 
since it pointed out 2 very ol 

—that the Argentine crop is at 
cal stage, subject to deterio: 
that more than normal qu 

wheat will be fed to livest: 

country and abroad because of 
ciencies. 

Meaningless or not, the 
the recovery in grain prices 
in turn, assumed the leader 
rather broad advance throug 
modities. 

Grains also 
where prices 
where supply 
contribute to better prices 
vidual leader in grain prix 
was corn, on which the AA 
announced that options at $1 
will be offered to owners of 
under 55¢ loans, where the 
seed quality. 

Markets should now 
signs of large-scale buying 
ing industries. Such a respor 
sary if the new price policy 
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[ Supreme Court has just held 





ents to creditors made after 
y are subject to provisions ot 
tax law and also are not de 
ym the bankrupt’s income tax 
The late Reuben H. Donnelly, 
went bankrupt back in 1905 
brokerage business caved in 
ide a big comeback, building 
f the largest and most profit 
ng establishments in the coun 
| 27 he repaid all his onetime 
of his own free will, principal 
rest totaling over $273,000. 
Bureau of Internal Revenue cast 
hut eye at the sum, and went to 
i This 


n federal law is expected to be 













rk ining the above decision 






by Congress at the coming 
sessiOt Especially since many cases 
to the Donnelly one loom as r 
the depression. 







Y are even getting elderly ladies to 

» fetch home the bacon in the home 
dernization drive John L. Godfrey, 
isville realtor, got roughly nowhere 
with a staff of 6 able-bodied men 

» had been pepped up to 
borately to home owners on remodel- 







orate 







Undiscouraged, he advertised for 
women, recruited and in 
ks they had snared $27,000 worth 


working on commission 
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siness 





7-year-young grandmother phoned 
) prospects, two-thirds of which 
worthless, but the rest had $8,000 






\ NEW Way of teasing water consumers 
their bills has 
loped by the waterworks superintend- 
if Forest Park, Ill. When a bill 
goes unpaid he hustles over to the 
ler's place, Opens up a union near 
water meter and slips in a metal 
sc with a small hole in it, then seals 
against tampering. This reduces the 
stomer's water supply to 1 gal. a 
te, enough for drinking and sani- 
tion purposes, but hardly ample for 
wering or bathing—in the absence 

' extreme patience. 





been de 





to paying 















A WORLD-WIDE business conference was 
id over the telephone recently, with 
en in London, New York, Paris, Bom- 

Johannesburg, and Sydney (Aus- 
4) participating. Caution: Don't all 
fak at once. 









stock sales organiza- 
king for new business since 


security laws curbed their activi- 
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‘, seized upon whisky warehouse re- 
pts as a vehicle, but it carried them 
faight into more trouble Their 
methoc's and promises of glowing profits 


"ankles Better Business Bureaus. Sales 
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Editorially Speaking— 


were made on initial payment of as 
little as $5 per receipt; and former 
stock and bond salesmen were trading 
their old customers out of the secur 
tics they once sold them into whisky 
James M. Doran 


distillers’ code au 


receipts But now 
supervisor of the 
thority, is striking back with warnings 
to the public. The code prevents dis 
tillers from 
others than distillers, rectifiers, or state 
dispensaries, he These 
would be inclined to buy receipts direct 
from the distiller instead of third par 
ties and outsiders. Wisconsin has come 
right out and forbidden the sale of 
whisky receipts to the publi 
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disposing of whisky to 


points out 


UNITED PARCEL SerRvICcE of New York 
has evolved a new means of keeping 
Strings attached to the trained men it 
is forced to lay off during slack summer 
months. The Service handles deliveries 
for 267 department stores and specialty 
York, has brisk fall 
winter, and spring business, but must 
lay off half its force in the summer 
Not wishing to risk 
trained men annally, it set up a fully 
equipped summer camp for them in 
Connecticut, charged $5 a man weckly, 
payable out of later earnings. It went 
over big. The camp is strictly a bach 
elor proposition though—married men 
are barred 


shops in New 


losing SO many 


THE sad job of refunding over $20 mil 
lions hard cash to Chicago telephone 
coin box begun this 


weck by Illinois Bell Telephone. The 
U. S. Supreme Court ordered a rate re 


subs ribers was 


duction for coin box 
the period of rate litigation, 11 years 
Bell has 2,000 clerks working at the 
task, is sending out $100,000 a day, 5 
That's one job nobody 


service covcring 


days a week 
will ask to share 


THE House of Seagram (‘Fine Whis 
kies Since 1857") 1s taking advertising 
space to urge the public to drink whisky 
moderately. At first blush that seems 
astonishing counsel for a private whisky 
concern to give, but actually it is a de 
vice for building goodwill Seagram 
no doubt really likes proftts as well 
as the next one. But Scagram knows 
that a post repeal swing to overindul 
gence couldn't help but hurt both con 
sumers and distillers in the long run 





THERE should be no curb of the usual 
Friday meals this winter. Fish in stor- 
age totals 73,648,000 Ib., slightly above 
the 5-year average and 22 million lb 
over last year at this time. Housewives 
may be surprised to find there are over 
100 kinds of fresh and frozen fish sold 
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ADVANTAGES 
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LANCASHIRE to supply the British 
and Empire Markets under favour- 
able conditions. 


‘OR 


establishing a Factory’ in 


OF arranging for your speciality 
products to be made under licence 
by enterprising and capable 
LANCASHIRE FIRMS. 


LANCASHIRE is Britain's 
Leading Centre of Industry. 


= Enquiries invited 
and treated 


in confidence 
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J. BENNETT STOREY 


General Manager 


LANCASHIRE INDUSTRIAL DEVELOP- 
MENT COUNCIL 


Ship Canal House, King Street, 
MANCHESTER, England 
or THE TRAVEL & INDUSTRIAL DEVELOPMENT 
ASSOCIATION of GREAT BRITAIN & IRELAND, 
1 Pall Mall East, London, $.W.1, and British Empir 
Building, Rockefeller Center, New York 
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Friendly 
Understanding 


between management and operating 
force is invaluable te any business 


enterprise 


GROUP 
INSURANCE 


is in demand for this very good reason 
It costs little and achieves much 


Facts and figures ready 
for inquiring employers 
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A Business Opportunity 


Business men have been demanding 
for months that President Roosevelt 
define somewhat precisely his policies 
and intentions. The United States 
Chamber of Commerce even went so 
far as to expect him to answer a ques- 
tionnaire. Astute politician that he 
is, the President has concealed his 
thoughts and intentions quite success- 
fully until the last fortnight. A steady 
stream of business men called to 
Washington for conferences with the 
President and his advisors have treated 
their conversations as confidentially as 
is possible under the circumstances. 
Yet their reports clearly define Presi- 
dential attitudes that are of first im- 
portance to business at the moment. 

The first and most important con- 
clusion to be drawn from these re- 
ports is that the President is con- 
cerned, to the point of actual dread, 
with the Frankenstein monster he has 
created out of relief expenditure. 
Paying wages, doles, gratuities, and 
honoraria direct from the Treasury 
creates an invincible political machine. 
On the other hand even Mr. Farley 
recognizes that so vast an expenditure 
in eleemosynary politics cannot be 
continued for the two years until the 
next Presidential election without re- 
sort to direct inflation. 

The President now realizes that a 
resumption of the flow of private 
credit and the restoration of private 
enterprise alone can create the em- 
ployment necessary to curtail relief ex- 
penditures and avoid monetary experi- 
ments that have never failed to end 
in disaster. 

The President is influenced not a 
little in his present attitudes by the 
fact that he is thoroughly disap- 
pointed in the American Federation 
of Labor, and is not concealing the 
fact that its leaders let him down. 

It is not to be inferred, of course, 
that the President has turned to the 
right or embraced any new interpre- 
tations of political economy. In this 
field his philosophy is as broad as the 
Golden Rule and his convictions 
rather tentative. He wants to restore 
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prosperity, of course, and he wants 
the credit for doing so. 

Business should not overlook this 
last fact. The leaders of industry and 
commerce have been planning wisely 
in recent days to make the most of 
new opportunities. This Administra- 
tion almost more than any other in 
history is informed as to_ public 
opinion and responsive to it. For the 
time being the Administration is will- 
ing and eager to go along with busi- 
ness men, hoping that restored con- 
fidence will bring quick business 
revival. While this attitude prevails 
it is quite possible for organized busi- 
ness to turn public opinion in support 
of sound economy, 


Some of the Boys 
Took Ginger Ale 


There is a doctrine that we ourselves 
have more than half believed, which 
teaches that most of the outrageous 
things done during “the great mad- 
ness” which culminated in 1929 are 
to be explained and pretty much ex- 
cused on the ground that the madness 
was infectious. The whole country 
caught a brain fever; nobody escaped; 
great financiers were human, after all, 
and like the rest of us did things in 
the heat of the excitement that ought 
not to be judged or punished by the 
strict standards of chillier days. 

This is a charitable view which does 
credit to the hearts of all of us who 
have been inclined to accept it. Un- 
fortunately, something bobs up every 
little while which disturbs our simple 
faith. Odd bits of evidence indicate 
that some of the boys knew just ex- 
actly what they were doing all the 
while. We weren’t all drunk together, 
it seems, That was just ginger ale 
some of them were taking. 

There was, for latest instance, the 
gentleman who wrote to an associate 
engaged with him in floating an Insull 
investment trust: 

“In my opinion, the minute we dis- 
close the assets of the company, it 


will in great measure defeat 
pose of the whole thing.” 
dered how some of the othe: 
in the harvest field “get by 
sky laws. Certainly there 
some answer to it.””. And he x 
a few dodges that might he 

Customers desiring som 
“good thing” were advised 
60 shares so as to be sure o! 
30. Yes, they got 60, and h: 
for them, That might be just 
1929 salesmanship. But 1 
somehow sounds cool-headed 

The United States governny nt, no 
less, created through its Lih« Loan 
drives millions of new security buyers 
—and turned over to private i 
this greatest ready-made ma 
financial world ever saw. 1 
was shamelessly betrayed by 
the black sheep of finance. “| 
is indignant about that, but we \cntur 
to guess that nobody is any in- 
dignant than the decent in 
bankers. They know, as nob 
the value of the market 
thrown away, and how lon; 
take to rebuild it. 
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General Johnson Turns 
Quiet Philosopher 


General Johnson, private citizen, re- 
laxing, sounds quite different from 
General Johnson cracking the whip 
for NRA. The General got a reputa- 
tion for rashness of speech which we 
never thought he earned. In his seem 
ing indiscretions, it seemed to us we 
usually could detect traces of design 
So it is only now, in the role of by- 
stander, that he can be himself. And 
curiously enough, he now becomes 
the quiet and mellow philosopher 
Nobody has said much wiser things 
about some of the larger aspects of the 
problem of recovery than he said on 
the eve of leaving Washington 

The 30-hour week, he _ believes, 
would wreck the whole recovery pro- 
gram. He makes these further points: 

,(1) Real recovery cannot come un- 
til the heavy goods industries are actt- 
vated and their 4,000,000 unemployed 
are absorbed. 

(2) Until that time the government 
will be faced with a problem ot! relief. 

(3) Direct relief, in which “all dis- 
guise of the dole” is removed, is the 
only straightforward way. 

(4) The campaigns of labo: leaders 
for the 30-hour week will be met with 
a revolt from the farmers and white 
collar classes when they are aw ire such 
a move would increase by 3° 1/3 
the prices of products they bi 

All this lacks the pungent phrase 
making of the hard-driving dmi 
istrator the public knew. But «8 
sound sense. 
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